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The West Is Meeting the Test 


men, ‘materials and money the West is giving her 
best. The final figures on the Third Liberty Loan 
tell the story of her true Americanism. To the West 
the world is looking with anxious eyes for the food- 
stuffs which are to keep the world safe from starva- 
tion next Winter. To the West in her industries for 
the war and for peace rests a responsibility of tremen- 
dous scope. To the West in footwear for war and 
peace we are looking more and more as the seasons 
roll along. 

Quite sharply this past year has the West refuted 
claims of lukewarm loyalty and it is with pleasure that 
we quote two paragraphs from Collier’s: 

- “It was a long time ago that Kipling wrote his 
nursery rime: 

“‘Oh, East is East, and West is West, 

and never the twain shall meet 

Till earth and sky stand presently at 

God’s great Judgment Seat—’ 

“He didn’t mean our East and West. But 
lately we have been hearing his words applied 
‘to them. And our twain have met, upon the 
authority of a traveler who has just made a 
journey from the Atlantic to the Pacific and 
back. They are fused together, he thinks— 
and he suggests that they do stand at the 
Judgment Seat if ever a people did. 

“Don’t talk to me of East and West, «pi, 
says this traveler. - ‘I’ve seen America. That 
~‘is all—just America. I have seen its camp ” 
fires burning. I watched them from the 
rear platform of my train, coming across 
Kansas. Little points of fire, burning in the 








then the ear, then 
the full grain in the 


So, too, the West 
has developed in the * 
arts and crafts of fairs. 
shoemaking. 


darkness. I heard what they were—fires for burning 
tumbleweed and corn shucks. But they were the 
sentinel fires of the harvest. I wish the Kaiser could 
have seen them. They might have taught him enough 
to make him quit!’ ” 

Never has industry responded to the call as in this 
year of 1918. Look out the windows of your train of 
thoughts and group the major activities of this great 
central region. In the wheat field, in the mine, in the 
factory and in the forest, millions of men and women 
are working, as they never worked before. In shoes 
alone we need but glance at the brief summaries here- 
with published to glean an idea of Western progress 
and shoemaking and merchandising development. 

With a wheat crop—Winter yield alone of 
572 million bushels—there is every hope that 
the total harvest will reach the billion bushel 
mark, 

Our hope industrially and agriculturally is 
in the West—and it is meeting the test. 


“CALFSKIN HARNESS” 
IN THE SENATE 


A RATHER astonishing piece of leather 
ignorance paraded itself in Washington 
a week or so ago. President Townley of 
the new farmers’ league in the Northwest, 
which is out to kill off all merchants, as well 
as all employers, in true Bolshevik style, was 
before the Senate Committee on Military Af- 
He told this committee that among 
the grievances of the farmers was that they 





blade, 
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now “had to sell a calfskin for $6 and then pay 
$100 for a harness made from it.” 

‘Fortunately there were some senators on the com- 
mittee who were possessed of horse sense—at least, 
harness sense. Senator Reed rose up in the traces and 
kicked, thusly: “When in all human history could any- 
body sell a calfskin for $6? They don’t make harness 
of calfskin, but I will pass that; when did any man 
ever get $6 for a raw calfskin?” ‘Townley could not 
answer. Neither could he explain what plain farmers 
wanted with $100 sets of harness. Even in these days 
of high price, such a harness would be several degrees 
ahead of the traditional “Texas harness,” consisting 
of a pair of hames, two trace-chains and a stretch of 
clothes-line. 

The whole thing was characteristic of the propa- 
ganda which agitators are spreading among farmers as 
well as workers, to persuade each class that there are 
gigantic “profits” being reaped by “middlemen” who 
stand between the producer and the consumer and take 
an undeserved and unearned toll from the product. 
When pinned down to truth, the agitators are shown to 
be either ignorant or plain liars. There are no such 
“profits” anywhere along the line, in staple and stand- 
ard commodities. To tell either producers or con- 
sumers that there is a vast margin between them, im- 
mense sums which could be saved to them by some 
hocus-pocus of manoeuvring in the way of short cuts, 
whether under Government control or not, is to de- 
ceive and delude them. There are no such unearned 


margins. There are no great profits in any of the com- 
mon necessities, at any point along the line of produc- 
tion and distribution. “Profiteering” may take place, 
but it is in special war goods, not staples. 

Each class ought to learn from its own experience. 
The farmers in some of the eastern states were the ob- 
ject of complaint from city dwellers when the price of 
milk, which had been six or seven cents, went up to 
double, but the dairy farmers could show that they 
now have to pay $4 per hundred-weight for corn for 
feed, that farm wages had more than doubled, while 
drivers of milk wagons were now getting $25 a week. 
On the whole, the farmer was not doing as well as be- 
fore, at the lower prices. 

In like manner, the city producer of harness, or 
shoes, or clothing, or what not, could convince the 
farmer that his costs also had risen, in every depart- 
ment, largely through increases in the cost ‘of labor. 
Neither here nor in the operations of the dairy farms 
is there any huge “profit,” unrighteously taken out for 
the mere turning over of a product, without adding to 
its practical and realizable value. , 

And that is the mistaken idea a lot of people have, 
especially those who have fallen under the influence of 
the agitators. They seem to think that the distributor 
of commodities adds no value to them; that it costs the 
distributor nothing to bring milk from the farms, miles 
away, and deliver it neatly bottled on the consumer’s 
back porch in time for breakfast, and that he there- 
fore adds no value to it; or that it is a service of no 








War Gardens for Workers a Practical Expression of Patriotism 
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value to the consumer to have a merchant select shoes 
for him, keep them within easy reach the year round, 
and pick out just the right size for him, at a moment’s 
notice, when he wants them. There is of course no 
law to prevent the consumer from doing these things 
for himself, but he will find that his amateur and un- 
organized efforts are unduly expensive. 


QUESTIONS FOR THE 
FLOOR FORCES TO ANSWER 


HESE days of big prices ought to enable new rec- 
ords to be made by the store sales force in the 
sum total of a day’s sales for an individual clerk. Who 
has any new high marks to record, well attested and 
certified by the management, of a day’s total sales? 

Does it take longer to sell a pair of shoes for $8 
than it did to sell the same shoes when they were, say, 
$5? Are customers harder to please, or harder to fit? 
They can’t be the latter; and if the price situation is 
understood by them as it should be, they should not 
linger any longer over the new price than over the 
old one, for any mere sake of lingering or bargaining 
or arguing. 

Another question: What ought to be considered a 
fair average day’s work in selling, in number of pairs? 
What minimum figure should a “Class A” salesman be 
expected to attain in his day’s sales in a general aver- 
age stock and in ordinary conditions? Those stores 


which pay wholly or partly on percentages will be able 
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to give definite figures offhand. Others may not be 
prepared to answer at once. But there is surely a 
considerable amount of interest in that question, . 


BONUS SYSTEM 
OF PAYMENTS 


S the West pointing the way to the solution of the 

salary problem in the shoe stores of America? Read 
in this issue the success of Chicago merchants with 
the bonus plan of payments. In these days with every 
munition, shipbuilding and supply plant paying huge 
wages, it behooves the shoe merchant to study the prob- 
lem of holding good salesmen. 

This is certain—wages are going up in every walk 
of industry, be it merchandising or manufacturing. But 
with store labor it is a question of salary on a weekly 
basis once established stands permanently. It is not 
so easy to reduce salaries once established. The worker 
in the shop paid on the hour basis or piece plan has a 
variable pay envelope, and acknowledges the righteous- 
ness of the method. The store worker heretofore knew 
only of a fixed pay sum per week. 

Now, if a flat rate of increase is made it is hardly 
equitable to both: worker and proprietor. Why not 
try the Chicago system of bonus payments dependent 
upon actual salesmanship? Many of the salespeople, 
men and women, have earned double their drawing ac- 
count weekly. One collected $340 in bonus money in 
three months. 





& Rubber Co. Akron, O.) 





W hat the West Is Doing to Win the War 


Italian Alpini have 
developed transport 
and communication 
under the most dif- 
ficult conditions. Such 
circus stunts as these 
are not uncommon. 
Note complete cover- 
ing of sole with hob 
nails. 

































































American winners of Croix 
de Guerre arrive in New 


Secretary Baker and an American soldier pictured 
Note the lace boots—similar to those 
worn by French officers. 


“Typifying an Oregon 


industry basic to ship 

and aeroplane ¢on- 

struction for wititiing 
the war. 
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A typical Eng- 
lish shoe store. 




























Shoemaker’s 
shop in Dart- 
mouth, Eng- 
land. This 
establishment 
is 6 ft. wide 
by 10 ft. deep. 





Practical garb for 
real fisherwomen, as 
the season opens. No- 
where is proper foot- 


wear more important. 








British naval of- 
ficer on service: in 
North Russian 
waters takes a day 
off. Mosquito net- 
ting and rubber 
boots mean “Be 
Prepared.” 

















Representative of famous “Blue Devils” of France gets 
cordial pti on hing. New. York to aid Liberty 
Lean campaign. 
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Signs of Western Progress 


High Tide of Prosperity 


Present business exceeds capac- 
ity and with good Western crop 
prospects we can see continued 
high tide of prosperity. We are 
doing our bit by manufacturing 
large quantities of standard styles, 
enabling us to give maximum out- 
put from all factories. The West 
will continue to grow stronger be- 
cause of improved styles, natural 
location and superior shipping fa- 
cilities. 

WILLIAM M. SLOAN, 
McElroy-Sloan Shoe Co., St. Louis. 





Less Waste—Longer 
Wear 


Business is good for both at 
once and future delivery. Mil- 
waukee is doing her best to supply 
both Government and civilian 
trade in a way to insure least 
wastage of material and longest 
possible wear to consumer. The 
continued growth of the Western 
shoe industry is the result of these 
methods plus a central location 
and probably at present to better 
railroad delivery. 
LUEDKE-SCHAEFER- 


BUTTLES CO., 
Milwaukee, Wis. 


Western shoe industry is helping to win the war. 





Western Plan for War Time Merchandising 


Bonus System for Actual Sales Proves Profitable to Merchants as Well as 
Salespeople—Has the West Solved the Problem for You in Payment 
of Salaries in These Exceptional Days? 


“FTXHE man who sells the shoes gets the money.” That 

remark sums up briefly the attitude of leading 
Chicago shoe merchants toward the use of bonus plans 
and other methods of payment according to the vol- 
ume of sales recorded by the man on the floor. 





CHICAGO . 


Style in the heart of the West. Seamless 
patent welt by Harry M. Husk Shoe 
Co., Chicago, Til. 





‘In fact, a survey of the situation in the Loop by the 
“Recorder” representative failed to locate a store which 
is adhering to a straight salary method, although it 
must be admitted that there was considerable difference 
of opinion regarding the proper method of applying 
the bonus, and the way in -which the details should 
be worked out. 

The salary system alone is considered obsolete, be- 
cause, as indicated by one of the dealers, it isn’t always 
true that a high salary makes a good salesman. The 
clerk who is on a salary alone hasn’t the incentive pos- 
sessed by the man who knows that he will be paid ac- 
cording to his actual business, and consequently it is 
regarded as essential that the remuneration be figured 
along this line. 

The present high cost of living, coupled with the 
other unusual business factors, have given special inter- 
est at this time to the subject of how salesmen should 
be ;paid, and consequently Chicago merchants have 
been paying attention to this feature. The plan of 
applying a bonus is in general use, but as suggested 
above, the method of use varies with the store. 
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In Win the 


Tremendous Wheat and 
Grain Crops 


Immediate business in the West 
is very satisfactory. Advance or- 
ders total the largest in our his- 
tory. The West offers quick ship- 
ping facilities, with style and 
quality advantages. Prosperous 
conditions of the entire central 
and Western country are due to 
the prospects of wonderful wheat 
and grain crops. St. Louis is a 
natural shipping point of this ter- 
ritory and insures continued good 
Western shoe industry. 


JAMES CLARK LEATHER CO. 
St. Louis. 
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War Work and Footwear 


The Forerunner of Bigger 
Developments 


This unusual season for West- 
ern shoe factories is a forerunner 
of prosperity in shoe merchandis- 
ing- next Fall. The industry is 
head over heels in producing as 
fast as it can for the Government 
and the increased civilian demand. 
The fact that the West has ar- 
rived at this point of vast output 
of shoes is but a universal en- 
dorsement, of the meritorious 
work and business-building quali- 


ties. 
MENZIES SHOE CO., 


Milwaukee, Wis. 


Western tanning industry is helping to win the war. 





A Proper Drawing 
Account—Then. Bonuses 


In some establishments, including high-class stores 
catering to the better-than-average trade, the bonus is 
of relatively little importance. The salesman is paid 
practically what he is considered to be worth, but as 
an inducement for special effort he is given a bonus on 
his gross business. But his drawing account is his main 
dependence, and the bonus does not, therefore, repre- 
sent a large percentage of his total earnings. 


Bonus Represents 
Real Money 


In another type of store, the drawing account is not 
so large, but is still substantial enough to enable the 
salesman to live on it. He is assured of getting enough 
money every week to pay his expenses, but in order to 
get much of a margin over and above that he has to 
show speed and score sales in sufficient volume to make 
the bonus percentage represent real money. In this 
type of store, also, the p. m. or “spiff” is not in use. 


The Bonus 
and the P. M. 


Then there is the third class, where the drawing ac- 
count is combined with the bonus and the p. m. as well. 
The latter is relied on to move the slow sellers and!to 
increase sales on accessories and findings. Where many 
girls are employed this plan seems to work well, be- 
cause of the appeal that it makes to the average sales- 


woman, who can figure her earnings as a result of the 
extra money made on each p. m. item. 


Average Cost 
6% on Sales 


The total selling expense in the store is probably 
fairly close to the same amount, and the way the sales- 
people are paid does not affect the percentage expended 
for this service. In other words, even though the 
amount of the drawing account may vary, and the per- 
centage of bonus change with the store, the ultimate 
result is likely to be fairly close to the average. Chicago 
merchants figure that they can spend from 5 to 6 per 





PORTSMOUTH, O. i 


Style in the heart of the West. White 
fabric with white fibre sole and heel, by 
Selby Shoe Co., Portsmouth, O. 
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Signs of Western Progress 


Our Best, Not Our Bit 


Civilian and Governmental de- 
mand for shoes are taxing West- 
ern factories to fullest production 
possibilities. Several well-known 
reasons are holding back output 
in the face of strong and contin- 
ued demand. St. Louis will pro- 
duce the limit under circum- 
stances; and always up to usual 
Western quality. We are doing 
our best, not our, bit, to win the 
war. 

FRIEDMAN-SHELBY 
BRANCH, 
St. Louis, Mo. 





Help Merchants Turn 
Capital and Stock Often 


Chicago wholesalers and manu- 
facturers have carefully studied 
conditions and the anticipated re- 
quirements of their customers by 
making early contracts, giving 
them the full benefits. This has 
been appreciated by the mer- 
chants and their hearty co-opera- 
tion is making business in this 
section extremely good. Large or- 
ders have been placed for Fall 
shipment out of the Chicago mar- 
ket. This market helps merchants 
to turn capital and stock often. 


H. DOVENMUEHLE, 
H. F. C. Dovenmuehle & Son, 
Chicago, IIl. 


fn 


_ a sone 


Western lumber production is helping win the war. 





cent for salespeople, and it is simply a question of dis- 
tributing this properly, so that those who do the business 
will get the money. Five per cent, as a matter of fact, 
is considered unusually low, while 5% to 6 is regarded 
as about right for a store doing a good volume of busi- 
ness on a comprehensive line of goods. 


A Reward for 
Salesmaking 

O. H. Hassel, whose store at Van Buren and Dear- 
born Streets is one of the most popular in the Loop, 





ST. LOUIS 


Chocolate veal blucher by McElroy-Sloan 
Shoe Co., St. Louis. ; 





and whose prominence in the trade is indicated by 
the fact that he is the shoe representative in the Rotary 
Club, is a firm believer in the bonus idea. 

“There is every reason why a salesman should be 
paid according to his gross business,” he said, when the 
proposition was put up to him by the “Recorder.” 
“Paying a man a good, stiff salary isn’t going to make 
him a star salesman—and the man who is making the 
sales is the one we want to reward. 


Drawing Account 
of Fair Size 

“The drawing account, which is the basis of the 
salesman’s remuneration, should be sufficient to enable 
him to cover his living expenses. There may be a run 
of bad weather or some other unfavorable element may 
be introduced that will hold down his sales. Conse- 
quently he has got to have enough to live on, regard- 
less of current conditions. But the application of the 
bonus will determine how much above that he is going 
to make. r 

“T do not believe in the use of the p. m., and we are 
not doing anything with it here. It may work all right 
in some stores, but we prefer to place our main reliance 
on the salary and bonus combination. 


Customers Are 
Sold Right 

“The customer is considered first. We want him to 
get good service, and for that reason we check up all 
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In Win the War Work and Footwear 


An Open Door to West- 
ern Shoes 


The shoe industry of Mil- 
waukee and the Middle West is 
very active, with future business 
looming big. It is now only a 
question of capacity for produc- 
tion, for the West realizes its op- 
portunity and is measuring up to 
its task of producing footwear for 
America. The reliable worth and 
dependability of Western made 
shoes has opened the door to them 
East, West, North and South in 
hearty welcome. 


NUNN & BUSH SHOE CO., 
Milwaukee, Wis. 





Great Crops and High 
Wages 


Our business for both present 
and future is in greater volume 
than one year ago, and we look 
for large business this Fall. This 
is due principally to wonderful 
crop prospects and general de- 
mand for labor at greatly in- 
creased wages. The shoe business 
is bound to be very good for the 
balance of the year. 


R. P. SMITH & SONS CO., 
Chicago, IIl. 


Western automobile industry is helping win the war. 





returns and complaints, to see what caused them. We 
do not believe, as a result of long experience with the 
bonus system, that it results in the customer being 
crowded .or being sold. goods that are not the best 
possible for that particular purchaser.” 

At O’Connor & Goldberg’s-stores, which are located 
at strategic points all over the Loop, both men’s and 
women’s shoes being sold, the bonus system is in use, 
but the p. m. is also applied. These are paid in addi- 
tion to drawing accounts. 


For Quick Cash 
the P. M. 


“The p. m. is necessary,” said Mr. O’Connor, of this 
firm. “We think that it is desirable to use it, but in 
connection with a bonus. The p. m. is figured up and 
paid each month, while the bonus is calculated on gross 
sales every six months. The bonus period is so long 
that it is a good idea to have something like the p. m., 
that will give the salesperson a chance to cash in on his 
or her extra earnings in a shorter time. 

“The drawing account ought not to be figured down 
to the lowest possible mark, but should be generous 
enough to allow for living expenses. The salesman, 
however, should know that his earnings depend on his 
own efforts, and therefore should put as much pressure 
as possible into his work, so that actual sales will be 
the principal measure of his pay.” 


The buyer for one of the principal stores in the 
Loop, whose business is regarded as unusually high 
class, declined to be quoted directly on this subject, 
because he felt that his attitude might be misunderstood. 


Bonus Promotes 
Thrift 

“Each store is a law unto itself in this regard,” he 
said. “The conditions vary, and therefore the methods 





PORTSMOUTH, 0. 


Boys’ Gun Metal bal with fibre sole, by 
Excelsior Shoe Co., Portsmouth, O. 
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Signs of Western Progress 


Prices in Keeping With 
Quality 


Present and advance business 
extremely good throughout North- 
west, principally upon civilian 
footwear. The continued growth 
of the Western shoe industry is 
largely due to patterns and lasts 
being full in all ranges of sizes. 
Western manufacturers keep up 
the weight and quality of sole 
leather in their product, as that is 
where the customer wants serv- 
ice. The Western customer is 
willing to pay a price commensu- 
rate with the merit of the shoe. 


SHAFT-PIERCE CO., 
Faribault, Minn. 





Specialization of West- 
ern Shoe Industry 


Merchants are low on stock and 
the fair business now prevailing 
will develop into future business 
above normal. Work shoes are 
scarce because of army output. 
There will be a continued West- 
ern growth in shoemaking because 
of proximity to wheat fields and 
through growing specialization of 
Western shoe industry and the de- 
sire of Western manufacturers to 
shoe the entire West. 


THOMPSON SHOE CO., 
St. Paul, Minn. 


Western shipbuilding is helping win the war. 





must vary also. Consequently our system, even though 
we regard it as ideal for this establishment, might not 
work in some other. 

“We do not believe in stressing special methods of 
payment unduly, as they are likely to result in un- 
pleasant conditions for the customer. We want the 
latter to have the privilege of looking over the whole 
stock, without being urged by the clerk to take a shoe 
that he may not want. We desire our salespeople to 





CINCINNATI 


Patent leather oxford with leather Louis heel, by 
Krohn-Fechheimer Co., Cincinnati. 





represent us in such a courteous and kindly way that 
the customer will want to come back—and we doubt 
whether the idea of making pay follow sales too closely 
will result in this manner. 

“Of course, the amount of business done must ulti- 
mately govern the remuneration, and therefore we pay 
our salespeople not salaries, but drawing accounts, which 
are adjusted from time to time according to the volume 
of business done. But that drawing account is liberal, 
is the principal source of income, and the bonus is to 
promote thrift, by giving the salesman a kind of rest- 
egg, rather than tying up his principal earnings in it. 

“Instead of paying a drawing account of $6 or $8 or 
$10, we pay the clerk $16 or $18 or $20—whatever his 
record shows he is worth. He gets that every week. 
Then his sales are figured at intervals, and a bonus is 
paid as earned. But this is not the main end of his 
income, and consequently, since his drawing account 
is assured, he can work with an eye solely to the service 
of the customer, rather than with the prod of necessity 
back of him, forcing him to close sales sometimes when 
conditions are not favorable from the standpoint of 
the customer.” 

Although these statements contain features that 
show the varying attitude of shoe merchants toward 
the bonus plan, they all seem to unite on the one propo- 
sition that a straight salary is not effective, and that 


a definite basis of remuneration which takes account of 
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In Win the War Work and Footwear 


Largest Business on Min- 
imum Investment 


The continued growth and the 
development of Western shoe in- 
dustry is the result of quality 
shoes at quantity prices. St. 
Louis manufactures a complete 
line of shoes, each quality and 
construction being made in a sep- 
arate and distinct factory. Our 
system of merchandising enables 
the merchant to do the largest 
possible business on a minimum , 
investment. 

JOHN A. BUSH, 
Brown Shoe Co., Inc., 
St. Louis, Mo. 





High Wages and Better 
Shoes 


Business on civilian footwear 
continues excellent, owing to the 
steady employment of labor plus 
high wages. This has brought 
about a demand for a good class 
of shoes. We believe business will 
steadily increase and remain con- 
stant for a long time to come. 


LEVIE SHOE CO., 
Chicago, IIl. 


Western farming is helping win the war. 





sales is necessary. Which system shall be adopted in 
the use of the bonus is for the individual merchant to 
work out according to conditions in his store and 
community. 


National Convention at Statler 
St. Louis Makes Plans for January Meeting 


The St. Louis Shoe Retailers’ Association, through 
General Chairman Jos. J. Sensenbrenner, have selected 
the Statler Hotel for the National Convention in Jan- 
uary. The contract has been signed for the Convention 
Hall and for the exhibition space. The Convention 
Hall will easily seat the thousand delegates, and ad- 
joining it will be a large reception and registration 
room. For exhibition space three entire floors will be 
used, and more if necessary. 

Arrangements have been made for the housing of all 
the delegates, and practically the entire capacity of the 
new Statler is under reservation. In addition to this 
the other two leading hotels of St. Louis have been re- 
served almost in their entirety for delegates to the 
Convention. 

Committee assignments will be made in the month 
of May, and they will immediately start to work, so 
that the convention in January can be chartered _long 
in advance of its actual opening. The general chairman 
says: “We realize that Chicago has set a precedent that 


is going to be mighty hard to beat, but you know we 
have two good slogans out here, one for St. Louis, “To 
the Front,” and the other for the State of Missouri, 
“Show Me.” You can rest assured that these slogans 
will be evident more than ever in these coming conven- 
tions. We will not only put St. Louis to the front, but 
we will show every man interested in shoes that comes 
to St. Louis that we can go Chicago even one better.” 





MILWAUKEE 


Patent Colt, fabric top; by Kalt-Zimmers Mfg. 
Co., Milwaukee, Wis. 
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Signs of Western Progress 


Style and Stability 


The manufacturer of women’s 
shoes in the West is successful be- 
cause he has given up the idea of 
building shoes beef to the hoof 
and has patterned after the East- 
ern manufacturer. Style building 
is now on light and airy models, 
yet combining true Western sta- 
bility resulting in a business that 
never can be taken away from the 
West. 

KALAMAZOO SHOE MFG. CO. 
Kalamazoo, Mich. 





Advance Ordering 
Imperative 


Business for both immediate 
and future is the largest we have 
ever had. Conditions in the entire 
Southwest are the best in years, 
owing to labor, wages and con- 
ditions. It is imperative for the 
merchant to buy now if he expects 

. to get shoes for Fall business. 
We have now more Fall orders 
than we have ever had. 


SAMUELS SHOE CO., 
St. Louis, Mo. 


Grain to sustain our soldiers and allies in wining the war. 





Manufacturers Executive Committee 
Meets in Cincinnati 
Discuss Conservation Program and Prepare for 


Important Work Ahead 


For the first time the Executive Committee of the 
National Association met in this city April 26. The 
session opened with an address by President John S. 





CHICAGO 


Steel calf oxford, by J: P. Smith Shoe Co., 
Chicago, Ill. 





Kent, after which the following topics were taken up: 


Merchandise Is King, Oscar C. Davis. 

Conserving the Human Equipment—A Dollar and 
Cents Proposition, Earl B. Morgan (Liberty Mutual 
Insurance Co.).- 

Secretary’s Report, Sol. Wile. ; 

Governmental Survey of Industry, Dr. Joseph A. 
Hill, Chief of Bureau of Statistics of the Census Bureau. 

Relation of Piece Rate and Bonus System to Factory 
Efficiency, Jacob J. Abt, President Wholesale Clothiers’ 
Association, Chicago. 

Suggestions to the Commercial Economy Board for 
Spring, 1919, Frank R. Briggs. 


Courtesy of 
Cincinnati Trade 


Owing to the demands of duty at Washington, the 
meeting was deprived of the presence of John W. Crad- 
dock, and owing to the fact that bids for army boots 
were to be opened at Washington April 29, others were 
unable to attend; notwithstanding, . however, a large 
attendance of the committee was had, and nothing left 
undone by the Cincinnati members of the Association 
to facilitate the work of the committee and to make. 
their stay at Cincinnati pleasant... 
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In Win the War Work-and Footwear 


Shortage of Shoes 


A phenomenal sale of oxfords 
is still keeping up in the West. 
There is a tendency toward brown 
and black kids with patents fol- 
lowing close in demand. The 
warm weather here has made 
business brisk. Early indications 
show merchandise will be- scarce 
and higher priced this Fall, prob- 
ably due to labor conditions and 
the increased cost of ingredients 
such as linings, trimmings, etc. 
But there is prosperity a plenty. 


NOVELTY SHOE CO., 
Chicago, IIl. 
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= Western Business 
Phenomenal 


General prosperity the country 
over and substantial shoes of im- 
proved workmanship are making 
Western business phenomenal this 
season. Business will probably so 
continue until the end of the war. 

_ Heavy civilian orders prevent the 
West from making many army 
shoes, the reverse seems true in 
the East. This situation good 
for efficient execution for both 
Government and civilian orders. 


ROBERT L. LUND, 
Lund-Mauldin Co., 
St. Louis. 


Oil and gas to move machinery for war and peace. 





Action on 
Conservation Program 


Suggestions for the further conservation of materials 
and labor were considered, and their announcement 
will be made as soon as they have been approved by 
the Council of National Service of the Shoe and Leather 
Trades and the Commercial Economy Board. All the 
suggestions which had been received by Mr. Frank 
R. Briggs, the representative upon the Council of Na- 
tional Service, were reported by him to the meeting, 
discussed in detail and the sense of the meeting taken. 
To avoid any uncertainty, misunderstanding or misap- 
prehension, the committee defers any announcement 
until the Commercial Economy Board makes its official 
pronouncement. 


Memorial to Late 
C. A. Eaton 

The meeting was shocked by the announcement of 
the sudden death of Mr. Charles A. Eaton of Brockton, 
Mass. Messrs. Frank S. Farnum, Oscar C. Davis 
and P. G. Flint were appointed as a committee to pre- 
pare a memorial to be presented at the next meeting 
of the Association. 


Resolution on 
British Embargo 


In view of the fact that no action had been taken 
up to date on the resolution at the last Convention 


of this Association relating to the relief of American 
shoe manufacturers who are holding goods manufac- 
tured to fill orders received prior to the placing of the 
British import embargo, and buyers representing Great 
Britain are in this country making contracts for the 
supplies of upper and sole leather, a resolution was 
adopted requesting: the War Trade Board and the 
(Continued on page 48) 





ST. LOUIS 


White nubuck boot with ivory sole and heel, 
by ‘James Clark Co., St. Louis, Mo. 
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J & K UNIT GOES OVER THE TOP 


The Julian & Kokenge Co. Red Cross Unit, nearly two hundred and fifty strong, in Cincinnati Liberty Day Parade. 
They were a splendid contingent of marchers, those girls who are doing so much for the cause of their country during 
the hours they are not on duty in the plant in order to have more money to invest in Liberty Bonds and War Savings 
Stamps. Garbed in white, the girls attracted more than a little attention. 





Ten Merchandising Pointers 
By F. E. BALLOU, F. E. Ballou Co., Providence, R. I. 


1. A knowledge of the run of sizes to be required from 
a person applying for a position or desiring to learn 
the business. 

2. The universal measure stick; one that tells the 
salesperson what size he or she should fit, using, of 
course, horse sense in the event of a customer having 
either a long or short shank. 

3. Foot knowledge of the salesman, or in other words, 
footologist, one that can tell the customer what he or: 
she requires by observation, and a fair knowledge of 
foot anatomy. This, I believe, will be essential, in days 
to come in order for a salesperson to obtain a good 
position in an up-to-the-minute store. 

4. Salespeople are born, not made, but surely one’s 
inheritance can be developed by natural tact and appli- 
cation. There are altogether too many salespeople 
that take it for granted that all he or she has to do is 
just to give the customers what they ask for, and if they 
ask for something different than what they have, they 
are up against it. 

5. Alertness. As soon as the door opens, to greet 





the customer instead of having the customer greet you. 
If one’s mind is on his business he will unconsciously 
hear the door open or close, or hear the footsteps 
without observation. 

6. Care in taking in repairs, to see that all points 
of the shoe are covered. This means increased repair 
business for the firm and better service to the cus- 
tomer. Quarter linings, back stays, rips; in fact, do 
many things that the customer does not ask you to do, 
but always with their consent, by directing their atten- 
tion to the same. 

7. Punctuality, not only at the opening hour, but to 
and from lunch. Make it a point to be on time in 
going to lunch, so that you do not tie up the whole 
store. If you go late, everyone that follows will have 
to do the same thing. 

8. Call attention to shoe trees, dressings, hosiery and 
other findings carried in the regular shoe store. Also 
asking the customer if there is anything else today. 

Most of us as salespeople are too mechanical. If one 
has not plenty of initiative it may be cultivated. The 
salespeople who are to get the money in years to come 
are the ones who are on to their job from start to finish, 
and keep everlastingly at it. 
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Big Increase in Fur Prices 
St. Louis Sale Shows Trend for New Season 


The close of the spring fur sale in St. Louis de- 
veloped the fact that the aggregate sales had exceeded 
all previous records of all markets of the world, and 
had reached the enormous total of more than six and 
one-half millions of dollars. A disappointment: of the 
session was the failure of well over 250,000 of nutria 
pelts from South America to arrive in time for the 
sale as anticipated. It is thought that they must have 
been lost at sea. All furs showed advances of from 
10 to 60 per cent, some of them being: Persian lamb, 
60 per cent; otter, raccoons, Russian sables, white fox, 
fisher and kolinsky, 10 per cent; Alaska seal, 35 per cent; 
blue fox, 35 per cent; wolf and silver fox, 50 per cent; 
squirrel, cross fox, muskrat, 40 per cent; red fox, 30 per 
cent; fitch, lynx, marten, marmot, 25 per cent; chin- 
chilla, civets, nutria, 20 per cent. The quantity, quality 
and total value of furs exceeded every previous record, 
as did also the number of buyers. Sixty-two kinds of 
fur were listed in the catalogues. 


Retail Shoe Advertising 
By H. F. McNEIL, Thayer McNeil Co., Boston 
The ten most important points brought out in con- 
nection with advertising at the Round Table discussion 
are as follows: 
1. Amount of appropriation. Three to five per cent 
of gross sales best plan. 
2. Consistent advertising better than spasmodic. 
3. Honest advertising. 
4. Importance of gaining confidence of public. 
5. Importance of having merchandise back up the 
advertising. 
6. Co-operation of sales force, including the knowl- 
edge of everything that is being advertised. 
7. Importance of show windows—worth at least 50 
per cent of all advertising. 
8. Mediums—newspapers, magazines, etc. 





Great 
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Prominent in Western 
Shoe and Leather 
Production 


This plant, hitherto that of Harsh & 
Edmonds Shoe Co., Milwaukee, is now 
operated under the new firm name of 
Harsh & Chapline Shoe Co., as a result 
of the admission of C. O. Chapline to 
the firm. 











many different opinions on this subject. Concensus 
of opinion seems to be that location, size of town or 
city, class of business, etc., affects this and makes it 
almost impossible to pick out the very best medium 


for everyone. 

9. Service in the store to back up advertising. 

10. Merchandise advertising—that is the use of lead- 
ers and extra cash values. 


New Shoe Stores 
Samuel Brett, 11th Ave., Altoona, Pa. 
D. M. Fackler, Wayside, Neb.—will open here. 
R. Kneidling, Mt. Etna, Ia., shoe department—will 


open here. 


x e 








JOS. J. SENSENBRENNER 


General Chairman National Convention 
Committee of St. Louis. 
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Eliminating Unhappy Feet 


Lectures by Foot Specialists in National Campaign 
of Education 

More like a class in physiology or anatomy than a 
foot discussion is the lecture course that is a part of 
the educational campaign being carried on throughout 
the country by the educational division of the Scholl 
Mfg. Co. of Chicago. Salesmen who spend their days 
recommending 6-AAA’s or like cabalistic symbols as 
correct for the foot in hand, now take notes on the 
abductor pollicis, the muscle that is productive of 
the festive bunion on the joint of the large toe. They 
learn, too, that what hurts when knocked against a 
chair leg in the dark is not simply the “big toe,” but 





PITTSBURGH CLASS IN BOOT STUDY 


A part of the nation-wide educational campaign in principal cities conducted by 
Dr. W. A. Hill and E. A. Fellers of the Educational Division of the Scholl Mfg. 
Company, Chicago. 


the “first distal phalange.” Metatarsals, the internal 
cuneiform, proximals, medials and distal phalanges also 
develop in the course of the lectures. 

It is not to be inferred that these lectures, such as 
those conducted in Pittsburgh and other cities by Dr. 
W. A. Hill, are too technical for ready and proper 
understanding. Their primary purpose is to give basic 
knowledge of foot troubles, their causes and correction, 
and the relation of the proper foot appliances thereto, 
and the large attendance of merchants and salespeople 
from within a wide radius of the various lecture centers 
has demonstrated the trade’s real interest in work of 
this character. 

Extending the work already begun in the East, 
classes will be opened in Boston May 13 to 
give full opportunity to merchants and salesmen 
throughout New England to extend their basic foot 
knowledge essential to the most efficient service in 
shoe stores. The field covers a thorough study of the 
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anatomy of the foot, the giving of foot comfort to ab- 
normal feet, and the rendering of foot comfort to well 
and normal feet by fitting shoes correctly. 


Manufacturers Executive Committee 
Meets in Cincinnati 
(Concluded from page 45) 
functioning department of the Government having to 
do with the issuance and giving of licenses of exports: 

“To arrange for the lifting of the embargo or other 
disposition of the shoes sold by American manufac- 
turers prior to British embargo and still holding .for 
shipment to England.” 


Plans for Bureau 
of Statistics 


Through a report of the secretary, it was 
made known that the Government had 
found the necessity of collecting statistics 
covering the field of leather products, under 
the supervision of the United States Census 
Bureau. 

The co-operation of this Association has 
been pledged by the committee on the or- 
ganization and institution of a statistical bu- 
reau for the benefit of the members of this 
Association; and that committee, composed 
of Messrs. J. Frank McElwain, John W. 
Craddock and R. P. Hazard, was enlarged 
by the addition of Messrs. Frank R. Briggs, 
Henry W. Cook, Elmer J. Bliss and Erwin 
M. Krohn, and empowered to engage the 
services of a statistician to arrange the data 
collected by the Government for use of the 
members of this Association. 

The next meeting of the Executive Com- 
mittee will be held at Rochester, N. Y., date 
of meeting to be fixed by mail vote of the Executive 
Committee. 





Can Adjustments Be Standardized? 
By FRED S. SMITH, Palmer Shoe Co., Portland, Me. 
My thought was to get the opinion of the different 

merchants as to whether adjustments could be stand- 
ardized or not, and really had to give it up owing to 
the fact that the department stores settle their adjust- 
ments according to the amount that the customer buys 
in the entire store, as in fact this must have a large 
influence with the most of us. 

I have myself just allowed a claim that was absolutely 
unjust owing entirely to the fact that the customer has 
traded with us foralongtime. | 

I try very strongly to use the policy that the cus- 
tomer is always right, and find that it is the most satis- 
factory way to handle 95 per cent of the troubles. 
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The Trend in Western Shoe Markets 


Features in Manufacturing and Merchandising and Current Events in the 
Trade 








f 
From Horace Greeley’s day to ours, the West has been a source of inspiration. The young }§ 
men who heeded Greeley’s admonition have bred young men who in turn continue to build 
soundly and successfully. To America’s shoe industry they have contributed in a remarkable 
measure, in style inspiration, productive efficiency and merchandising ability; and the unexam- 
pled growth of the Western shoe industry is the measure of their success. 
x 








Cincinnati 

Current reports show today an excess of demand over 
supply for men’s, women’s and children’s footwear, 
both immediate and future. Manufacturers tell of 
many instances where merchants display such solicitude 
over the question of their orders being filled that they 
quiz them as to the amount of leather and other shoe- 
making materials on hand or under contracts that are 
certain to be fulfilled. Transportation delays in the 
shipment and receipt of shoes by the retail and whole- 
sale trade during the past four months has centered 
their minds strongly upon the possibility of still fur- 
ther delays in receipt of next fall’s stocks of footwear. 


INCREASED CAPACITY 
FOR BIG BUSINESS 


Intensive Werk to In spite of the fact that there is 
Promote Efficiency a growing shortage in the avail- 
in Production able supply of labor for the shoe 
industry, in which all manufacturers would seem to 
suffer alike, instances are prominent in this market of 
growth in output capacity, which means growth in 
business booked and executed. Recessions are noted 
on the other hand in still other cases. The infusion 
of new blood into the industry is telling. both for those 
comparatively new in the local market as well as against 
those well entrenched for many years. 

The work shoe markets are another example of de- 
velopment and unusual growth during the past year 
which has been featured by a slowly dwindling labor 
supply. Manufacturers of work and army shoes have 
not increased their output capacities but have increased 
their actual output to proportions running in some cases 
to that of double a year ago. They have taken on 
army contracts for millions of pairs, all the while tak- 
ing care of their civilian business. Where has the extra 
labor come from? Evidently from other lines affected 
by the war. Intensive organization likewise has in- 
creased efficiency and output. 


Consistent Growth for 
Quarter of Century 

This market and others like it in the western states 
show consistent growth. During the past twenty-five 
years some four hundred manufacturers and as many 
wholesalers have sprung up west of New York, and 
greater relative growth is recorded in the central west- 
ern states shoe industry than in any other. section. 

One instance of readjustment in the western shoe 
industry is noted during the past thirty days where 
a manufacturer of women’s shoes not located in 
this market found it necessary to retire from business 
because it had dwindled away in spite of a reputation 
for fine merchandise. No sooner had it made its plans 
known than the head of a three-year-old factory making 
misses’ and children’s footwear agreed to take the plant 
over, thus giving him much needed output capacity. 


TREND OF DEMAND 
IN WOMEN’S LINES 


Pumps Seem Due for Retail demand for footwear is 
Mid Season Rush brisk. Warmer weather is 
bringing the women into the shoe stores with a rush. 
They are buying oxfords with a rush. Browns, grays 
and patents of the simpler designs are rapid sellers. 
White oxfords and pumps are wanted in quantity from 
wholesalers and manufacturers for summer selling. 
Both white pumps and pumps made of brown, gray and 
patent leathers are expected to have a mid-season rush, 
helped by the probable shortage of oxfords if present 
conditions continue. 

Retail prices are on a par with a year ago, with every 
prospect of higher levels next fall and winter than last 
season. Shoes seem certain not to be cheaper, whereas 
they do seem certain of being higher. 


Possible Shortage in 
Men’s Shoe Field 
The men’s shoe stores say that business with them 
is slightly sub-normal, due seemingly to the draft and 
(Continued on page 53) 














Two Things About Your Store 
You Can Learn From the War 


Two things, particularly, have been brought into the lime- 
light by the war—the wisdom of concentration and the folly — 


of waste. 


In your store—perhaps in a way you’ve never suspected— 
there’s an opportunity for you to profit by that knowledge. 


Concentrate your buying on one line of women’s shoes, for instance, and you 
obligate that manufacturer to give you the very best he possibly can; you are 
a choice customer. From one line you naturally choose a more representa- 
tive selection of styles; you avoid duplications and the loss that comes when 
your money is tied up in “unnecessary” shoes. You simplify your stock-up, 
your bookkeeping. You strengthen your ability to buy and your power to 


sell. 


Concentrate by all means. But choose from a line complete enough to cover 
your requirements, a line that will be a strong, dependable ally. With the 
Red Cross Shoe, hundreds of merchants have won conspicuous successes. __ 


This shoe meets every need and wish of the woman today. She needs a com- 
fortable shoe and she wants it to be charming. The Red Cross Shoe “bends 
with your foot” feature makes comfort sure—even in the most fashionable 
models, models that women would select alone for their style distinction. 
The added comfort feature is the Red Cross Shoe merchant’s master-stroke 


in the business battle. 


Concentrate on the shoe that is today “the most salable shoe in America.” 
Success in your community can be won just as in other similar territories, 
for this shoe is nationally known. Get our proposition, complete. Write us 
direct—today. No obligation on your part. 


THE KROHN-FECHHEIMER CO. 


617 Dandridge Street, Cincinnati, Ohio 
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“Bends with your foet”’ 
Trade Mark 
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Tell Your Customer Hts An 


Whe, 


And The Sale is Half Made 





The Perfect Turn 
of Today 


is no longer made by the old method 
of using water soaked counters which 
were placed in the shoe before turning. 


Now the 


G7 
‘Lemco Process” 
(PATENTED) 


which permits the insertion of a dry 
moulded counter (after the shoe is turned) 

* is accepted as thé greatest innovation in the 
history of turn shoe making. 


This process eliminates all wrinkles from 
the linings, creates a perfect heel seat and 
makes a perfect fitting shoe in reality. 


We use this process in all our turns and 
it is a material factor in adding to the 
quality standard of our line. 
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Cincinnati Letter 

(Concluded from page 49) 
unfavorable weather conditions, but that there is very 
likely to be a relative shortage of men’s shoes during 
the next six months seems certain. The leather supply 
is being heavily drawn upon by the Government, which 
will put men’s dress shoe manufacturers up against 
the problem of finding in the supply market sufficient 
quantity of materials from which to fulfill their avail- 


able orders. Compact and efficient organization plus , 


financial ability is counting heavily in favor of the for- 
tunate business seekers in the shoe industry. 


CLEMMONS VISITS 
LOCAL TRADE 


Hylo Salesman W. P. Clemmons, manager of sales 
Now in Army and advertising of the Hylo Novelty 
Company, Chicago, was in Cincinnati last week. Mr. 


Clemmons reports the loss of one of his salesmen, F. C. 


Bonsack, who had charge of Cincinnati and vicinity. 
Mr. Bonsack was called to the colors in the last draft. 
Mr. Clemmons will take care of the trade in that terri- 
tory until he is able to secure another man. 


IN THE PORTSMOUTH 
MARKET 


Factories Busy on Army Theshoe factories of Ports- 
and Givilian Work mouth, O., are all running 
at top speed to keep pace with the demands for both 
army and civilian footwear. They have about cleared 
themselves of all their spring shipments with the ex- 
ception of a large number of mail orders for immediate 
shipments of “fill-ins.” In this case the parcel post 
system is being used to some extent, but express is 
being used for the greater bulk of it. 

The Excelsior Shoe Company is filling a large order 
for army footwear, but notwithstanding this fact they 
are putting out their normal volume of men’s and boys’ 
civilian shoes. They are also manufacturing army put- 
tees to a good advantage. L. H. Revare, sales and 
advertising manager, reports a splendid volume of fall 
and winter business already booked. The six “Fords” 
which this season were supplied to as many of their 
salesmen in parts of the country most needed have 
‘proved very valuable aids to service in the smaller 
towns. i 

The Irving-Drew Company also reports~a large 
volume of fall and winter business. This company has 
made nearly all of its spring deliveries by express. Mail 
orders for immediate delivery are keeping them-busy. 

L. M. Doty, sales and advertising manager of the 
Selby Shoe Company, states: “Our bookings for fall 
and winter have been very large. I have just advised 


my men that unless they can get later datings for - 


delivery they will have to come in.” 


BOOT AND SHOE RECORDER 53 


Mark Selby, president of the Selby Shoe Company, 
spent the past week in the East. 


Milwaukee 


With every Milwaukee industry that can help to win 
the war speeded up to maximum production in the na- 
tion’s service, with the Milwaukee metal trades carry- 
ing 80 per cent of government work and with Milwau- 
kee’s shoe factories giving Army and Navy needs first 
call on their services, Milwaukee manufacturers have 
established an industrial bureau in Washington to aid 
the government in most effectively utilizing Milwau- 
kee’s capacity. Milwaukee already has ten: representa- 
tives on the war service committee of the Chamber of 
Commerce of the United States. _ 


City Makes 
Great Record 


The city has furnished further tangible proof of; its 
loyalty and patriotism by largely exceeding its allot- 
ment in every appeal for wartime finances, embracing 
the First Liberty Loan, Second Liberty Loan, Red 
Cross War Fund, Red Cross Memberships, Y. M. C. 
A. and Y. W. C. A. War Fund, K. of C. War Fund, 
and Third Liberty Loan. The Milwaukee public 
schools claim the honor of having the first 100 per cent 
registration in the Junior Red Cross of any -of the 
large cities. 


Labor Has Been ; 
Particularly Loyal ‘ 


Milwaukee is building the parts for twenty-five fabri- 
cated steel ships of large tonnage. Milwaukee manu- 
facturers have erected a factory to produce field pieces 
and are now six months ahead of their schedule. Mil- 
lions of shells, grenades and other munitions are being 
made in Milwaukee. One Milwaukee company is mak- 
ing many of the control devices. for submarines and de- 
stroyers. Others are making turbines and other es- 
sential items. ; 

The loyalty of Milwaukee workers is shown by the 
fact that there has not been a real strike or industrial 
disturbance there since the beginning of the war. The 
Milwaukee representative of the navy says: “Milwau- 
kee has beaten the record of practically every station 
in the Middle West; labor has been particularly loyal.” 


Men for 


War Service 


Milwaukee was the first large city. in America to report 
a complete military registration, on. June 5, 1917. To 
(Continued on page 57) 
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-EMINENT AS A 
SHOE azo’ LEATHE 
center of the Week 











is embraced in 
MENS, BOYS, LITTLE GENTS, 
WORK SHOES, DRESS SHOES 
WOMENS MEDIUM and 
‘DRESS SHOES, CHILDRENS 
SHOES, LEATHERS o 
FINEST QUALITY 















Milwaukee Scores Again! 


Financially and industrially, in service to the 
Nation and to America’s shoe trade, in Liberty Loans 
and shoe and leather production, Milwaukee goes over 
the top triumphantly. 












Milwaukee is a complete market, in its range of 
product, its quality and service. Its pre-eminence is 
maintained by: 















BRADLEY & METCALF CO. NUNN & BUSH SHOE CO. 
Men’s and Boys’ Work Men’s and Boys’ Work 


















and Dress Shoes and Dress Shses 
F. MAYER BOOT & SHOE oa 
” COMPANY OGDEN SHOE COMPANY 
Makers of Honorbilt Fine Welted Shoes for 
Shoes or ao Wom- Men 
en an ren 
THE MENZIES SHOE co. “"P™tGMPANY 
—— FR, ee Fine and Service Leathers. 
PFISTER & VOGEL WEYENBERG SHOELMFG. 
LEATHER‘ CO. COMPANY 2 
Shoe Upper, Sole, Harness Men’s and Boys’ Work 





and Glove Leather and Dress Shoes | 
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Milwaukee’s Record in Patriotic Service 


City Goes Over the Top in Response to Every 
Financial and Industrial Appeal to Meet 
the Needs of the Nation 


LABOR: The Milwaukee representative of the Navy says: “Milwaukee 
has beaten the record of practically every station in the Middle West; labor 
has been particularly loyal.” The loyalty of Milwaukee’s workers is shown 
by the fact that there has not been a real strike or industrial disturbance 
there since the beginning of the war. 


FINANCE: The City has furnished tangible proof of its loyalty and 
patriotism by largely exceeding its quotas in every appeal for wartime 
finances, as the figures show: 


Allotment Subscribed Oversubscribed 
First Liberty Loan......... $14,000,000 $17,000,000 $3,000,000 
Second Liberty Loan....... 25,000,000 33,000,000 8,000,000 
Red Cross War Fund....... 500,000 780,000 280,000 
Y.M.C.A. & Y.W.C.A. War Funds 165,000 187,000 22,000 
Red Cross Memberships... . 100,000 162,000 62,000 
K. of C. War Fund......... 100,000 133,000 33,000 


3rd Liberty Loan (to May 1) 14,800,000 20,215,000 5,415,000 





ye Pere Tyee eee $54,665,000 $71,477,000 $16,812,000 


INDUSTRIAL SERVICE: Milwaukee’s shoe factories, in the front rank of 
the WIN-THE-WAR industries, are giving the needs of the Army and Navy 
first calk on their services. Milwaukee manufacturers have established an 
industrial bureau in Washington to assure maximum service to the 
Government. The metal trades, shipbuilding, submarine and destroyer 
work, engines, ordnance, ammunition—all are being speeded up in 
Milwaukee on a WIN-THE-WAR scale with characteristic efficiency. 


TO WIN THE WAR: Milwaukee has furnished 12,292 men for military 
service, while Wisconsin, with 3 per cent of the nation’s population, has 
furnished 7 per cent of the men in service abroad. 


MILWAUKEE SERVICE to trade and nation is, a recognized, established 
fact, efficient, effective, and ever on the job. 
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K-Z SHOES FOR sainmiil 
















The finest of shoes pos- 
sible for your children’s 
trade. Made of real leath- 
er, built for sturdy young- 
sters. 


We can supply you 
promptly with shoes for 
the juvenile trade. Fit the 

. youngsters with K-Z 
Shoes, and you will find 
your children’s trade will 
grow. 


RETAIL AT 
POPULAR PRICES 






Trade- Mark 
Copyrighted 






No. 837 


Patent Colt, White Wyclo Top, Hi-Cut, No. 267 
Lace, Single Sole, McKay, Walking Patent Colt, White Reinskin Top, Button, 
Last No. 111. Turn, Broad Footform Last, No. 29. 
Sizes 1144-2, D width Sizes 2-5, D width 
Sizes 2%-7, C and D width Sizes 4-8, D width, Heel 
WE WANT YOU OUR SALESMEN 


to see this line of shoes, built for your cus- are at your service to show you samples. One 
tomers who want QUALITY and STYLE _ will call on request. 


KALT-ZIMMERS MFG. CO. 


MILWAUKEE, WIS. 
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Milwaukee Letter 


(Concluded from page 53) 
date Milwaukee has furnished 12,292 men for the 
various branches of the military service, while Wiscon- 
sin, with 3 per cent of the nation’s population, has 
furnished 7 per cent of the men now in France. 


Anticipated Food 
Conservation Program 
War bread invented by Milwaukee Women was on 
sale in large quantities by July, 1917, and a large de- 
mand has been created before the food administration 
at Washington was even organized. Milwaukee aided 
Mr. Hoover by securing 96,000 pledges to conserve food 
from approximately 98,000 families in the district. 
With Milwaukee’s big shoe factories doing their 
utmost to take care of Government needs, it is naturally 
unavoidable that they should have some difficulty in 
making prompt shipments to their customers. 


FIRM IS NOW 

HARSH & CHAPLINE 

Recognition of Services C. O. Chapline, vice-presi- 
with Harsh & Edmonds dent and treasurer since 
January, 1917, of the Harsh & Edmonds Shoe Co. of 
Milwaukee, has been accorded recognition of his ac- 
tivities in this concern by the :ncorporation of his name 
in that of the firm, which now becomes Harsh & Chap- 
line. Mr. Chapline has been sales manager for ten 
years previous to this latest move, and as his policies 
as such have been a great factor in the development 
of the business, the same will be continued now by D. A. 
Marks, who has traveled Iowa for the past six years 
in the interests of Harsh & Edmonds, and who now 
succeeds Mr. Chapline as sales manager. 

Mr. Chapline is active general manager of the entire 
factory and tannery, and is one of the live wire young 
men of the trade, although only 38 years of age. Harsh 
& Chapline are now making 4,000 pairs of shoes daily, 


work shoes exclusively, tanning all their upper leather 


and chrome soles. 

Mr. Chapline is generally well liked among the trade, 
and this feeling of regard is extended throughout the 
factory, thus making for the Harsh & Chapline Co. a 
tremendously loyal. and energetic organization. 

C. O. Schonberg, who has traveled South Carolina 
for the past year for Harsh.& Edmonds, has returned 
to his home in Milwaukee to prepare for induction into 
the service in the very near future. Mr. Schonberg 
grew up as a boy in the office; and upon taking up the 
South Carolina sales in one year increased the business 
300 per cent, and gained. the Harsh & Edmonds medal 
for sales efficiency. 
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Grand Rapids 


The Herold-Bertsch Shoe Co. has leased the Leonard 
Building on Commerce Ave., and will begin moving to 
the new quarters about June !. The building is eight 
stories, with light on three sides, and the company will 
practically double the capacity of the plant by the in- 
stallation of new machinery and equipment. With this 
company in its new quarters the shoe industry of Grand 
Rapids will be pretty well bunched. The Rindge-Kalm- 
bach-Logie factory is just.around the corner, the Hirth- 
Krause offices and warehousés are across the way, 
and the Grand Rapids Shoe and Rubber Co. offices 
less than a block away. 


Current Features 
of Local Trade 


The labor situation here, as elsewhere, is accented by 
war conditions. All the companies report good business, 
with orders coming in for immediate delivery. The 
travelers are still out and the reports that they are 
making are very favorable. The trouble this season is 
not in getting orders, but in producing the goods to fill 
the orders on the time schedule desired. 

On the summer business reperts from the retail trade 
are optimistic, particularly as to women’s and children’s 
goods. The summer resort season is a big factor in 
Michigan, and a greater run of automobile tourists 
is looked for than ever. 


Back from Trip 
Through East 


Howard F. Johnson and C. D. Lathrop of the Rindge-’ 
Kalmbach-Logie Company have returned from a trip 
to Boston, New York and Washington. They attended 
the opening of the last lot of bids for army shoes, and 
were interested in the proceedings, even though they 
were not bidders. The shoe specifications called for 
the choicest cuts of the best leather, and the army de- 
mands, it may be expected, will curtail the supply for 
civilian use. Mr. Johnson believes that the general 
public, understanding the situation, will accept it with- 
out grumbling. 


Notes in the 
Market 


A severe shortage in heavy rubbers is looked for, 
the army absorbing a large part of the visible supply. 
Samuel Krause believes there will be a return to high 
boots when the rubbers cannot be obtained, especially 
for farm wear. 

Michigan went “dry” on May 1, and the impression 
in trade circles is that it will be a good thing. The man- 

(Continued on page 61) 
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'. 
Se ee ee eee 


Milwaukee— 


has built a gun factory in sixty days, backed by the best brains 
and finance, which factory now is six months ahead of its 


schedule. 
has had no strike or industrial disturbance to check war 


production. : 
has gone over the top on every financial demand of the nation 
by big margins: 

Allotment Over-subscribed 


Subscribed 
First Liberty Loan. .$14,000,000 $17,000,000 $3,000,000 
Second Liberty Loan 25,000,000 33,000,000 8,000,000 





Red Cross War Fund 500,000 780,000 280,000 
YMCA&YWCA 

War Funds..... 165,000 187,000 22,000 
Red Cross Member- 

ships ...... came 100,000 162,000 62,000 
K of C War Fund... 100,000 133,000 33,000 
Third Liberty Loan. . 14,800,000 22,250,000 7,450,000 

Pee $54,665,000 $73,512,000 $18,847,000 


claims the honor of having the first 100 per cent registration 
in the Junior Red Cross of any large city. © 

secured 96,000 pledges to conserve food from approximately 
98,000 families. ; 

increased the sheep and wool production of its state in 
investing $2,500,000 of its capital. ; 

is producing fabricated steel ships, millions of shells,, gre- 
nades and other munitions and hundreds of thousands of shoes 
—all for the Army and Navy. 

has more than 13,000 boys enlisted in military service. 

was the first large city in America to report a complete military 
registration on June 5. 

The representative of the United States. Navy assigned to 
Milwaukee says: “Milwaukee has beaten the record of prac- 
tically every station in the middle west—labor has been partic- 
ularly loyal.” 


Milwaukee Association of Commerce 
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Wisconsin 





created the first State Council of Defense. 
was the first state to pass legislation providing 
aid for soldiers’ dependents. 


was the first state to use election machinery, . 


at local expense, for registration of men subject 
to draft. 

sent her National Guard to Camp McArthur 
fully equipped at state’s expense. 

exceeded the voluntary enlistment of lowa, 
Ohio, Indiana, Illinois, Minnesota, Georgia, 
North Dakota, Michigan, Louisiana, Oklahoma 
and other states. | 
exceeded its net quota of men heretofore al- 
lotted under the draft by 1,814. 12,876 were 
asked, 14,690 were provided, the excess volun- 
tarily presenting themselves for induction into 
service. 

has almost 32,000 boys voluntarily enlisted in the 
United States army. 

was the first state to file in Washington its complete 
registration report. Wisconsin filed its report four hours 
earlier than the District of Columbia. 


had more men in the trenches on April 15 than came from 
any other state in the union. 


Milwaukee Association of Commerce 
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a convincing story of the National popularity of these famous shoes and the high regard in which they 
are held by the shoe trade. 
The volume of Martha Washington business we have received this season is the largest in our history and 
is the highest tribute that could possibly be paid to the long established reputation of this line for supreme 
quality. 
If you will place Martha Washington Shoes in stock you will secure the bulk of the Ladies’ Fine Shoe trade 
of your locality, for the line now comprises a handsome and up-to-date array of turns and flexible welts in 
buttons, bals and bluchers, and in high and low cuts, besides the former side gore numbers that made this 


line the pre-eminent comfort line of the country. 
Don’t deprive your stock of Martha Washington Shoes, for the line and selling support back of it mean 
more business for you than ever before. Send today for our catalog. 


er with orders on Martha Washington-Shoes. This is the situation at our factory. It tells 


No. 58—Glazed Don- 
gola* Martha Washing- ’ y Martha Washing- 
ton, Button, Plain on —9 y " ton, pola! Plain Medium 
Narrow Recede Toe, Squ . ~~ ¢ Narrow Recede Toe, Square 
Edge, 1% inch Half Military "Heel, Turn . : Edge, 13% inch Half Military Heel, 
Sole, B-E, 214-8. $3.75. : : Turn Sole, B-E, 2%4-8. $3.75. 


F. Mayer Boot & Shoe Company, Milwaukee, Wis. 
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Grand Rapids Letter 
(Concluded from page 57) 
ufacturers already notice an improvement among their 
employees, and retailers look for increased trade, 
especially in the industrial centers. 

G. A. Krause of the Hirth-Krause Company is laid 
up with a broken kfeecap, the result of a fall. 

The Herold-Bertsch Company has issued two new 
patterns, and the travelers already have them with their 
samples. One of them is a revival of a last that had 
great success as a good seller six or eight years ago. 


Chicago 


Boston Store Acquires 
Siegel, Cooper Business 


One of the largest deals in recent years: affecting the 
retail business in Chicago is the purchase by The Bos- 
ton Store of the business of the Siegel, Cooper & Co. 
The entire stock of The Siegel, Cooper & Co. will be 
transferred to The Boston Store, and the building, sit- 
uated at State, Van Buren and Congress Sts., will be 
used for a quartermaster’s warehouse by the Govern- 
ment. The transaction involves $1,750,000, and was 
handled by Henry Hart, manager of The Boston Store, 
and S. J. Kline, manager of Siegel, Cooper & Co., with 
Hiram J. Halle representing other interests. This places 
the ownership of these tremendous combined stores 
with Mrs. Mollie Netcher Neuberger. 

The shoe department of The Boston Store thus ac- 
quires a stock of upwards of $100,000, and is prepar- 
ing a gigantic clearance sale. Some of the lines carried 
by Siegel & Cooper Co. will be continued, and others 
discarded. For the present The Boston Store will try 
to handle the increased business with their present ar- 
rangement and facilities of salesrooms, although a little 
later a remodeling of the shoe floor salesrooms will no 
doubt be made. 


F —_" Feltman & Curme 
on State Street 


Another addition to the Feltman & Curme stores has 
been opened at 134 No. State St., making the fourth 


store on State St. that this progressive concern is oper- 


ating. The new store, like the others of this company, 
is modern in equipment and appoinment. 

This gives Feltman & Curme a grasp on the trade on 
No. State St., the other three stores all being south of 
Madison, and gives their customers a chance to shop 
where most convenient to their line of travel to and 
from their homes. 
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WEST SIDE MERCHANTS 
ORGANIZE 


Twenty Members in The West Side shoe mer- 
New Association chants have shown their pro- 
gressiveness by their recent organization. The new 
association will co-operate with the National Shoe Re- 
tailers’ Association, and gives these merchants the power 
of concerted action on problems local to their immediate 
neighborhood. The officers elected were as follows: 

Sam Preiss, president; Jos. N. Simon, first vice- 
president; M. D. Packer, second vice-president; Harry 
J. Bauer, secretary; S. Ginsberg, treasurer. 


The association starts with twenty members, who 
are all enthusiastic in the united work of association 
and are anxious to add to their number every shoe mer- 
chant on the West Side of Chicago. 


STYLE DEMAND 
IN RETAIL STORES 


White Lines Oxfords are still selling strong 
Beginning to Move on State St. in all colors, gray 
taking the lead. One store reports their strongest in- 
dividual seller to be a particulerly pretty patent pump. 
With the present warm days continuing for a week or 
two, pumps in all varieties wil] start to move as well 
as white shoes, which have been slow because of the 
unusually wet weather. In men’s shoes medium tan 
is far-away leader, especially in higher priced shoes. 
In medium and cheaper grades the dark mahogany 
and red shades are a big item in the total sales. 


North West 


The shoe manufacturing industry in Minnesota is in 
its sixty-third year, 1855 marking the formal start in 
the North Star state. From a one man proposition at 
its birth, the industry has grown until today the state 
has several imposing factories, representing invest- . 
ments of millions of dollars; furnishing employment to 
many thousand workers, both men and women, and 
having an annual output of many million pairs with a 
value of several times as many dollars. 


DEVELOPMENT OF 
NORTHWESTERN SHOEMAKING 


Big Growth Results Conrad Gotzian, working 
From Work of Pioneers ata cobbler’s bench in the 
then small river town of St. Paul, was the first to sense 
the growing importance of the newly opened North- 
west and, having sensed, to take steps to engage in the 
manufacture of footwear upon what may be termed a 
commercial scale. From his efforts arose the shoe 
manufacturing concern which still bears his name. 
(Continued on page 65) 
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READY 
TO 
SHIP 





FACTORY: NASHVILLE, TENN. 
EVANSTON AVE. AND L. & N. R. R. 















‘ S 
Stock No. 330, Men’s Gun 
Metal Bal, English Last, y Stoc 
Heavy Single Leather Sole, Stock No. 332, Men’s Gun Met 
$2.90, less 5 per cent. Metal Blucher, Heavy Sin- In 
Made in Nashville Factory gle Leather Sole, $2.90, D 


less 5 per cent. Made in 
Nashville 








NASHVILLE FACTORIES 

In our two Nashville Factories we make— 

Men’s Fiber Sole Gun Metal Shoes at $2.65 (less 5%). 

Men’s Gun Metal Heavy Single Leather Sole Shoes at $2.90 to $3.25 
(less 5%). 

Men’s Vici Kid Heavy Single Leather Sole Shoes at $3.25 (less 5%). 


Men’s Tan Mahogany Veal, Heavy Single Leather Sole Shoes at $3.35 
(less 5%). 

Boys’ Tan Mahogany English, Heavy Single Leather Sole Shoes at 
$2.95 (less 5%).. 


See the Line That Everybody Is Talking About 
Write 


J. W. CARTER & COMPANY, 
Nashville, Tenn. 
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CHICAGO FACTORY, NO. ONE, 
LOCATED AT CHICAGO AVE. 
AND GREEN ST. 





















Stock No. 700, Men’s Gun 


Metal Bal, Lennox Last, Stock No. 708, Men’s Gun 


In Stock on A, B, C & Metal Blu, O’Brien Last, 

D widths at $4.15, less A, B, C & D widths, $4.15, 

5 per cent. Made in less 5 per cent.. Made in 
Chicago Chicago 


YLES IN MEN’S FINE DRESS WELTS 


CHICAGO FACTORY NUMBER ONE 


In Chicago Factory Number One (Formerly the MacDonald-Kiley Factory), 
we make— 
Men’s Gun Metal and Vici Kid Shoes at $4.15 to $4.50 (less 5%). 
Men’s Tan Shoes in Veal and Calf at $4.35 to $4.85 (less 5%) 
CHICAGO FACTORY NUMBER TWO 


Chicago Factory Number Two has just been located at Marianna and Herndon 
Streets, Chicago, under the management of Mr. Frederick Tilt. This Factory 
will make Men’s and Boys’ Gun Metal and Tan Shoes, it being the object to 
make a line of Men’s Dress Welt Shoes to Retail at $5.00. Dealers Interested 
Should Investigate At Once. 


TRY CARTER’S CO-OPERATION 


J. W. CARTER CHICAGO CO., 
Chicago, Ill. 


(Address all mail to Nashville, Tenn.) 
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STYLES that SELL! 


In Stock 



















OR ee $2.75 
White Rainbow Cloth, Turn (Seam- 
less), 9-inch Top, (% Louis) Covered 
Wood Heel, A to D—3 to 8. 


ih Ns ot aie edad ba +6 .08 $3.25 
White Wyclo Cloth, Turn, Whole Quar- 
ter, 9-inch Top, (Full Louis) Covered 
Wood Heel, AA to D—3 to 8. 


















No. 8008. ..$6.00 White Kid Welt, 9-inch Cloth 
White Kid Welt, 8- + ea He AS’ Pd 


inch Top, (% Louis) 
Covered Leather Heel, 
AA to C—3 to 7. 


3 to 8. 


for 


NOW Delivery 


WRITE FOR CIRCULAR SHOWING 
FULL LINE OF SEASONABLE SELLERS 


HARRY M. HUSK SHOE CO. 


327 West Monroe Street, Chicago, Ill. 
SAMPLE ROOMS 


Minneapolis, Minn., 404 Boston Block 
Milwaukee, Wis., 302 Caswell Block Kansas City, Mo., 511-A Ridge Building 
Pacific Coast Representative: H. C. Marxmiller, Angelus Hotel, Los Angeles, Cal. 
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North West 
(Concluded from page 61) 

Red Wing likewise figures largely in early, as in 
present day, consideration of Minnesota as a shoe 
manufacturing state. Here in 1868 Silas B. Foot, a na- 
tive of Pennsylvania, together with G. R. Sterling, 
founded a tanning concern under the name of G. R. 
Sterling & Company. As more or less of a side line the 
firm engaged in a small way in the manufacture of 
heavy work shoes. , 

Two present day Minnesota firms trace their origin 
back to this original Red Wing tannery, the one being 
the present large shoe manufacturing firm of Foot, 
Schulze & Co., St. Paul, and the other the present day 
firm of S. B. Foot & Co., large tanners of leather of all 
kinds, with headquarters and plant still in Red Wing. 


Quality Plus Style 
Is Today’s Slogan 


Quality rather was the watchword of the pioneers in 
the Minnesota shoe industry. Today this has been re- 
vised to read “Quality and Style,” inasmuch as in the 
factories of the state are now produced not only sturdy 
shoes calculated to wear under the roughest conditions, 
but also the finest grades of dress footwear which 
modern machines and skilled workmen can turn out. 

Several of the leading factories have in the past few 
years become specialized, having separate factories de- 
voted to the production of specialized lines. The best 
workmen whom money can obtain have been secured; 
the newest things in equipment have been installed; 
and the result is that every type of footwear is now 
produced within the state. From the first pair of soft 
soled shoes for the infant to the pair of kid slippers for 
the man or woman of declining years, all the footwear 
needs of men, women and children are supplied. 


Keeping Step with 
the Country 


The retail fraternity have kept even step with the 
manufacturers in the matter of business growth, the 
state having a large number of retail stores which do 
not suffer by comparison with those in any other sec- 
tion. The wealth of the state, coupled with the myriad 
vocations of its residents, make for a healthy retail 
movement of footwear of all kinds, and manufacturers 
and merchants alike are thoroughly enthused over the 
possibilities for the future. 


Outlook for 
Rubber Deliveries 


That the action of the Government in requisitioning 
the entire four buckle arctic and rubber boot output 
of the mills will not materially affect trade in the 
Northwest is the expressed belief of prominent dis- 
tributors in the Twin Cities. Their position is based 
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upon the fact that the open winter of 1917 resulted in 
merchants carrying over considerable quantities of 
these goods. So far as this immediate section is con- 
cerned, local distributors hold the view that deliveries 
on light rubber footwear of all types will be satisfactory. 


Rotarians Entertained by 
O’Donnell Shoe Co. 


Members of the St. Paul Rotary Club were guests 
of The O’Donnell Shoe Company on April 29, a dinner 
being followed by an inspection of the company’s plant. 
The making of shoes was described in a series of talks. 


Move to Overcome 
Labor Shortage 


Scarcity of labor is making itself felt in the North- 
west to some extent. Manufacturers are devising ways 
and means of partially overcoming the difficulty, ef- 
forts being made to get employees to remain steadily 
at work and also to work to capacity. 

In Twin City shoe circles, Foot Schulze & Co., St. 
Paul, have installed the bonus system, so-called, a pre- 
mium being paid for promptness, regularity and faith- 
fulness. The plan is said to be working out in a man- 
ner satisfactory to employer and employee alike. 


Convention of 
Rubber Salesmen 


N. Lincoln Green, Boston, vice-president and man- 
ager of the clothing division of the U. S. Rubber Co.; 
Geo. E. Goodwin, Boston, supervisor of clothing de- 
partment; C. W. Barnes, New York, seiling agent of 
the footwear division, and R. C. Hall, Chicago, general 
western sales agent, conducted conventions of travel- 
ing salesmen of both Minneapolis and St. Paul branches 
of the U. S. Rubber-Co., last week. All roadmen sell- 
ing out of these two branches were in from their ter- 
ritories for the meetings. W. F. Enright had charge of 
the St. Paul convention, while the Minneapolis gath- 
ering was handled by George Vallance. The entire 
party inspected the Great Falls, Montana, branch the 
week previous. 


St Louis 


Great Record on 
Liberty Loan 


The record of the Third Liberty Loan campaign is 
not yet made up, for the fight for subscriptions was 
so fast and furious that subscriptions were sought 
first and statistics left to a later period. However, the 
part which the shoe industry played in the battle was 
no inconsiderable one and down to the last employee 
the subscriptions were generous. It was made a matter 

(Continued on page 69) 





INTRODUCING 


The SMITH LAST—of scientific perfection 


FTER a series of scientific 

experiments we have per- 

fected a specialty last that 

we are proud to stamp with our 
A name—the SMITH LAST. 


It is made to cater to that large 
E] percentage of the public that has 
a low instep while being normal 
in other measurements. 


| In no way is it a corrective shoe 
for misshapen feet, but a correct 
shoe for shapely feet. 
The SMITH LAST gives all the 
comfort that is to be had in the 
standard measurements with the 
perfectly snug-fitting qualities 
obtainable only in a narrower 
width. 
The result is a snappy appearing 
ultra-fashionable black kid Blucher 
from which has been subtracted 
none of the elements that make for 
comfort and service. 
We urge you to stock a few pairs— 
it will be a paying experiment, 
This shoe is jin stock and ready for 


t—the in stock 
number is 198. 





J. P. SMITH SHOE CO., INC. 


148 Duane St., New York 671 N. Sangamon St., Chicago 
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MIDGET SHOE FIXTURES 
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**4 Most Remarkable and 
Successful Departure”’ 


/’ Adler-Jones Wicker 
Fixtures 


RE the only fixtures that can be 
quickly recolored to match new win- 
dow decorations at a very small cost. 
Paint and brush are all that is required. 
They were originated by Harry T. Jones, 
recognized displayman, whose twenty 
years’ experience in State Street win- 
dows assures accuracy in design. 
You will be more pleased with these 
fixtures than with any you have ever 
bought. They are priced very reason- 


ably. 
SEND NOW for full descriptions and 
prices. 


The Adler-Jones Co., Dept.84 
333 SO. MARKET ST. 


CHICAGO 


~ 
all 


SuuueeeneeeeeeneeueeneneeDOOUUOUUUEEUEENEOUOUOUOEOOOOODOOOOOOUOOENONESHCOOOUOOOOOOOOOOOUAONONONONSOEOONOOOOOOGS 


T-33 D-33 
214-inch base 24-inch base 
8 inches over all 31% high 
4x8 plate 4x8 plate 
Write for 
New Catalogue 


CRYSTAL FIXTURE CO. 


357 Monadnock Block 








CHICAGO 





Jotel LaSalle 


Chicagos Finest Hotel 


All Roads Lead to Chicago 
d 


Hotet Ip Salle 


A central point from which all 
Chicago’s activities radiate 


N the heart of Chicago, “the great national ter- 
minal,”’ stands Hotel La Salle—justly representa- 
tive of its progress and adequate to its demands. 


Here, every day, you may meet men and women promi- 
nent in world-affairs who appreciate the extra refine- 
ments of service. 


RATES 
One person Per day Single room with double 
Room with detached bath bed $4, $4.50 and $5 
$2, $2.50 and $3 Two Connecting Rooms with 
Room with Big 4 bath Bath 
$3.50, $4 and $5 Two persons 


Two persons "Per di ay perso’ 
Room with detached bath ae me 


$3, $3.50 and $4 , : 
Room with private bath— 1026 — with private 


Double room $5 to $8 


Ernest J. Stevens, Vice-Pres. and Mgr. 
The only hotel in Chicago maintaining floor clerks and individual 
service on every floor 


La Salle 


at 
Madison 
Street 
Chicago 
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BRAND’? 


eerereQeenre @errr-4 


Readyfora Brush— 
Anywhere 





Protects the Leather 
as “The Boys”’ 
Protect the Home 





American Shoe Polish Company. 
: CHICAGO, U.S. A. 
: A Perfect Dressing for Every Shoe 
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. St. Louis 
(Concluded from page 65) 

of loyalty that departments, or factories or other sub- 
divisions of the large organizations of the city, should 
be made 100 per cent and it even went to the point 
that employees failing to subscribe were expected to 
explain most carefully to fellow employees their situa- 
tion if they failed to subscribe. In one or two instances 
employees demanded the dismissal of fellow-workers 
who failed to “do their bit.” In the higher ranks the 
individual subscriptions were large and the corporate 
listings were very high in aggregate. Included in the 
large totals were $500,000 from the International Shoe 
Co., $250,000 from the Brown Shoe Co., Inc., $150,000 
from the Hamilton-Brown Shoe Co., and many others. 

During the campaign many notable individuals were 
utilized to increase interest in the campaign, and in 
the illustration President John A. Bush of the Brown 
Shoe Co. is shown presenting his company’s subscrip- 
tion for $250,000 of bonds to Miss Marguerite Clark, 
the movie actress, at the Third National Bank in St. 
Louis, while President F. O. Watts, of the bank, sits 
at the table looking approvingly on the transaction. 


Active in Patriotic 


and Civic Work 


George Warren Brown, chairman of the board of the 
Brown Shoe Co., Inc., is in line for an active part in 
a number of important civic movements, and the most 
recent development of his activity has been the ac- 
ceptance of the chairmanship of the organization which 
will make a drive during the next few months in Mis- 
souri for the adoption of an amendment to the state 
constitution which will prohibit the manufacture and 
sale of alcoholic beverages in Missouri. Mr. Brown 
will also participate in the “win the war for permanent 
peace” movement which will convene in Philadelphia 
May 16 to 18. 


Charitable Society 
Suffers from Thefts 

Footwear, even in the second-hand class, is becoming 
so valuable that thieves will steal available supplies, 
as is evidenced by the theft the past week of about 
fifty pairs from the storeroom of the St. Vincent de Paul 
Society, a charitable organization, which had collected 
the shoes for the needy. No trace of the thieves was 
left other than the disappearance of the footwear, but 
evidently the burglars thought they could make some- 
thing out of them. 


Oklahoma Salesman 
Now in Army 

The Samuels Shoe Co. has lost one of its most 
promising young salesmen in the draft in E. J. Goldman, 
who was called to the colors in the last shipment of men 
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to camp from St. Louis. He had covered the Oklahoma 
territory for the past three years, and with his father, 
who is also a traveling salesman, was well known 
throughout the Southwest. His place has been taken 
by Morris Rosen, who has been in other territory. 


Preparing for 
the Convention 


The St. Louis Post of the T. P. A., Post A., is making 
preparations for the entertainment of the national con- 
vention of the organization, which will meet in St. Louis 
June 10 to 15, and will hold its sessions in the American 
Theatre. Automobile tours, luncheons for the ladies, 
and card parties also, as well as evening enjoyment will 
be provided. The state convention of the organization 
will be held at Columbia, Mo., May 10 and 11, and 
will be largely attended from St. Louis. 


Aluminum Heel 
Business Expands 


The Automatic Heel Co., manufacturers of aluminum 
shoe heels, has been compelled to enlarge its factory 
output, and in consequence has leased a new factory 
building at 811-813 North Tenth St., which will be 
equipped at once. The concern is now manufacturing 
heels of aluminum and is extending its output to heels 
of any desired color, in addition to the natural silver 
color, by means of new processes of coloring and polish. 


Becker Heads 
Musical Organization 


Phil A. Becker, secretary of the George F. Dittmann 
Boot & Shoe Co., who finds time to interest himself 
in other things than the shoe business, has been re- 
elected president of the Apollo Club, a men’s musical 
organization, which gives a series of concerts during 
the winter season. 


Big Legacy Interests 
Shoe Trade 


One of the wealthiest, if not the wealthiest, men 
of St. Louis, Louis Cella, died the past week, leaving 
a fortune estimated at $12,000,000 to his widow, who 
was Miss Agnes Johnson, a forewoman in one of the 
Hamilton Brown Co.’s factories 18 years ago when he 
married her. She did not live to enjoy the fortune, 
however, for her death followed that of her husband . 
just four days later, heart disease being the cause. 
Leaving no children, the huge fortune goes to collateral 
heirs. 


Planning New Equipment 
for Army Work 

St. Louis shoe manufacturers awarded contracts in 
the recent lettings at Washington are getting their 
plants in shape for the immense quantity which will 








Medlin Soles 


Trade Mark Reg. U.S. P: 


[eve out of con- 
sideration all 
qualities in Neolin 
Soles save that of 
long-wear, and still 
they have a greater 
consumer-appeal 
than any othersole. 
Add flexibility and 
waterproofness — 
and you have at 
least doubled their 
consumer - appeal. 








; ong-wear is an 
important con- 


sideration in Wing- 
foot Heels also. 
They haverestlence 
to absorb shocks, 
but it is a frm resil- 
ience which makes 
for wear. Wingfoot 
Heels are guaran- 
teed to outlast any 
other heels—leath- 
er or rubber. 


The Goodyear Tire & Rubber Co. 
Akron, Qhio 
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have to be turned out rapidly. The award of standard 
screw orders to St. Louis will increase activity in a 
branch of the business which has languished somewhat 
of late years. In consequence not much in the way 
of new equipment will have to be installed in order 
to set the factories at a high level of operation. The 
chief problem, as it has been for some time, will be 
the maintenance of a sufficient force of operatives to 
keep the volume up to requirements. The awards in- 
clude 81,000 pairs to the International Shoe Co., 334,000 
pairs to the Brown Shoe Co., with a supplementary 
order of 25,000 pairs, and 25,000 pairs to the Hamilton- 
Brown Shoe Co., of an aggregate value of more than 


$3,100,000. 


Trade Leader’s 
Story of Success 


President Frank C. Rand of the International Shoe 
Co. is the subject of an interesting article in the Southern 
Woman’s Magazine for April, in a series of “Success 
Stories for the Mothers of Sons.” The article deals with 
the life of Mr. Rand, his success in the shoe business, 
which he entered immediately after graduation from 
Vanderbilt University in 1898. At that time he became 
associated with the Roberts, Johnson & Rand Shoe Co., 
now the central part of the International Shoe Co., and 
has been with it ever since. 


Reith Arranges 
for New Factory 


Chester L. Reith, general manager and head of the 
Kaut-Reith Shoe Co., Carthage, Missouri, was in Chi- 
cago this week on his return from Beloit, Wisconsin, 
where on May 1 he completed arrangements for taking 
over the former plant of the John Foster Shoe Co. 

Mr. Reith will use this plant for making misses’ 
shoes, similar in. grade and make to those produced 
in his Carthage factory. Increasing demand for Kaut- 
Reith line, which is distributed through. sixteen distrib- 
uting houses, necessitated prompt engagement of an- 
other factory. The employees of the John Foster fac- 
tory have been retained by Mr. Reith, for he speaks 
of them as being fine shoemakers. After three or four 
days of operation under his direction, assisted by W. K. 
Hay, who will act as superintendent of the Beloit plant, 
Mr. Reith said they were getting a capacity of about 
four hundred pairs per day. In due time they hope to 
increase this to a thousand or more pairs per day. 
Considerable remodelling of the plant will be necessary 
to provide this enlarged output capacity. 


Value of Production 
Exceeding All Records 


Shoe factory managements continue to report that 
their problems are almost altogether those of getting 
enough help to keep the plants operating up to a desired 
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standard of output. None, so far as can be learned, 
have been able to get above 75 per cent of rated capacity, 
while the aggregate of orders flowing in through the 
mails and from the salesmen is such as to promise the 
greatest seasonal total ever recorded. Although the 
large houses have all ceased to give out totals of the 
monthly shipments, it is known that they are still, in | 
point of value, exceeding all records and running into 
a plurality of millions in the three branches of the 
International, the Brown and the Hamilton-Brown 
Shoe Companies, while the orders on the books for late 
summer and early fall delivery are far beyond anything 
ever before known in financial total. 

The retail situation is active, with free buying and 
a continued disposition to pay the price commensurate 
with getting footwear of quality, particularly as it is 
becoming increasingly evident that prices will not go 
lower and that because of the world-wide demand upon 
the United States the cost of materials and consequently 
of the finished product will go decidedly higher before 
the new season is far under way. 





Development of Southwestern 
Shoemaking 


Record of Progress of Shoe Industry in St. Louis 
Territory a Feature of Western Business. 


The St. Louis shoe industry,,which has come to 
occupy a dominating position in the shoe industry of 
the country, is primarily the result of the aggressiveness 
of the men who have made it, and the definiteness of 
the policies which have been followed. 

It is just two score years ago that the manufacture 
of footwear. began in St. Louis, for in 1878 the first 
real attempt at the manufacture of footwear in a whole- 
sale way was started. Previous to that the shoe in- 
dustry of St. Louis had been in the wholesaling and 
jobbing line, the footwear sold having been manu- 
factured in New England and the East and shipped to 
St. Louis for distribution. But the development of 
the city was extremely rapid and by 1895 the city was 
recognized as a powerful manufacturing center. 


Statistics Show 
Remarkable Record 


During this period St. Louis had learned the all- 
important lesson of how to sell shoes, in which facility 
it soon demonstrated its ability through concentrated 
attention to the methods of merchandising of their 
product and the creation of modern ways and means 
for the extension of their business. 

Taking up in brief detail the manufacturing statistics 
of St. Louis, there are in the city and in outlying coun- 
try towns under the direct ownership of St. Louis con- 
cerns a total of 66 factories, employing more than 20,000 

(Continued on page 81) 

































fy Your 
customers will be favorably 
impressed at sight. Appearances 
command confidence. . Fitting 
qualities win admiration. Price quickens - 
decision to buy. In the making of our 
puttees and army bluchers, we have put 
ourselves out to produce the best possible 
values. Carefully selected leathers are 
we Workmanship is first-class. Sam- 
ples will convince you that itis to yourin- , 
terests to take advantage of our #% 
combination now. y, 














or Men 
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LINK UP YOUR STORE 
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STYLE S-127. ORIGINAL Bay mens SCOUTS” re 


Chrome elk uppers and outersoles. 
stock. All sizes. D and E widths. Gales bh black and ‘ae 





SPRING AND BUCKLE STYLE 
Genuine horse hide. Deep, rich mahogany color. 
Men’s sizes, 14 to 17. Whole and half sizes. Price 
$5.35. Carried in stock. Hand stitching on straps. 
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Not what we say about “Excelsior” shoes, but what the wearer 
thinks, is responsible for the constantly increasing business coming 
our way. There are plums to be picked by retailing “Excelsior” 


shoes. Why not get them? 
Write us to have salesman call. 


THE EXCELSIOR SHOE 


oN : 
PERSON Home of the Original 
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7 Readyto Ship 
A complete line of Boys’: \3 
and Little Gents’ Shoes 
suitable for Summer and 
early fall 1918, including 
several styles on Army 
% Munson Last. Mail us £, 
“A. your orders early. 
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STYLE 1922. TAN ARMY 
GRAIN BLUCHER 
Goodyear welt. Army Munson 
last. Carried in stock. Men’s 
sizes only. Widths C, D and E. 
Other styles in McKay Welt 
process in Little Gents’ and 
Boys’ sizes. Write for prices 

: and particulars. 





STRAP AND BUCKLE STYLE 
Price $5.35 net. penton Say le Hand 
stitching on straps. 
Boys’ leather oor wey sizes 4, te 14%, 
height 11 5, 0 Price, $2.35 net. 
Dark brown color. 
Little Gents’ leather leggings, sizes 9 te 12. 
Height, —— —— oo 


You’ll want just such styles as we can ship for immediate selling. 
Your junior and senior department will feel the prosperity which 
“Excelsior” shoes influence. One season of selling will convince you 
that we have produced marvels of shoemaking. 
We solicit your mail orders. 


-CO., PORTSMOUTH, 0. 


“Boy Scouts” Shoes 
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The Biggest 
Event of 1918 


Is Coming 


Dr Scholls 
FOOT COMFORT WEEK 


JUNE it “22 
Every shoe dealer who co-operates in this progressive event 
is performing a patriotic duty. Foot Comfort and efficiency 
for the men in the service and the men and women holding 
the home lines is absolutely necessary. Help make Foot 
Comfort Week the success it so deservedly merits. The public 
will show their appreciation by giving you their patronage. 
It is an event which every dealer should get back of and push 


with all his power. 


$1000.00 in Prizes 
for Best Window Trims 


Enter into the spirit by putting in a dandy window display. 
Try for one of the many big prizes. Show your patrons and 
your community that you are serving their best interests. It’s 
good business as well as patriotic. 

We furnish all window trim material free of charge; also news- 
paper electros. They hook you right up with our big National 
Advertising Campaign. Catalog and full particulars sent upon 
request. Write today. F 


THE SCHOLL MFG. CO. 


Largest Makers of Foot Appliances in the World 
Chicago New York Toronto London 


Don't Wait! Prepare Now! 
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Showing 1 -Skid Indentations 
in Tread of Heel 








OR over 18 years the name “Firestone” 

on rubber has borne the same mean- 

ing, as “Sterling?” on silver. It is the hall- 
mark of quality. 


It has lon?, been a word of honor on tires, 
a pledge of excellence. And now it be- 
comes the distinguishin’, mark of the best 
rubber heels that America’s most skillful 


rubber experts can produce. 


Firestone 
Non-Skid Rubber Heels 


do not slip on wet pavements. Owin3 to 
the peculiar shape of the Non-Skid indenta- 
tions, they will not fill up with mud. The 
easy air-cushion chamber increases resil- 
iency over ordinary rubber heels. Less 
cementing, is required, as the nails draw 
the flanged outer edges of the heels up 
snug, forming, a perfect fit. 


Your repair department will appreciate 
the easy application of Firestone Non-Skid 
Rubber Heels. And yourcustomers will 
appreciate their non-slipping, lonzer wear- 
ing, qualities. Ask for details and prices. 


FIRESTONE TIRE & RUBBER COMPANY 
FIRESTONE PARK AKRON, OHIO 
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TEXT aN SOLES 








A QUALITY FEATURE of- 
CHILDREN’S FOOTWEAR 


T stands the abuse of childish scampers without being stiff and 
ee J pronree g wr noisy like ordinary soling, nor will it mar polished floors and 


ter class of children’s furniture. 

Textan is pliant, a new true barrier between hard pavements and growing feet—a 
feature which certainly helps sales of children’s footwear. They are moisture resisting 
and prevent slipping. y 

So potent is the quality feature of this soling, that every season new and influential names 
among manufacturers of children’s footwear are added to thelist of Textan advocates. 


This success of Textan, however, doesn’t mean that every hit-and-miss fibre soling repre- 
sents quality. Textan is a definite quality and the name Textan on the soles is its mark. 


—_ THE B.F.GOODRICH 
c<| RUBBER COMPANY 


~—— . AKRON . + > ee 
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We make all the 
shoes we sell and 


any other manu- 








WEYENBERG 
SHOES 


It is not only gratifying to have 
business good and still coming 
strong, but the fact that the 
shoe trade of America has un- 
_ limited confidence in Western 
‘Standards of shoemaking as 
exemplified in Weyenberg 
products, makes us feel that 
we have attained the goal 


sought. 


We have gained the confidence of 
our trade because, in the manufactur- 
ing of Men’s and Boys’ Service and 
Dress Shoes, we have never been 
satisfied to “let good enough alone” 
—we want our customers to get 


more than they expect. 


Weyenberg Shoe Mfg. Co. 


Milwaukee, Wisconsin 
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‘Chipped Silver and 









Gold Plate Glass— 
Signs and Art Glass 
Window Valance Signs 


help you get the prospective customer to come inside 
where you can sell your merchandise. 

Your store front should convey the right idea of 
the good taste and discrimination exercised within. 

Your store front should be expressive of the pains 
taken to satisfy first-class trade. 

Your store front will have “tone” from the use me 
of our chipped gold and silver plate glass signs. 

Your store front should be remembered as “the 
place where the elegant signs are seen;” when a per- 
son cannot think of the name. 

From dark, dingy, dismal-looking places, we make 
store fronts scintillate with attractiveness. Don’t let 
the stdre front loaf. Our signs, as shown in cut, on 
your front will bring business. 


Our new and handsomely illustrated catalog containing a large number of cuts of signs that we have 
furnished for many shoe stores will give you valuable suggestions for improving your store front. 






















Send for your free copy today 


Rawson & Evans Company 
710-711-712 Washington Blvd., Chicago, Ill. 















—IMPROVE YOUR 
SHOES ON DISPLAY 





MAKE YOUR SPRING 
BOOTS LOOK ATTRACTIVE 


The Invisible Top-Tree 


WILL DO IT FOR YOU 
AND SAVE TIME 














Don’t let yourself get caught in the mire of 
—bad business. 

The deeper you get into it the more you 
will come to realize that you need expert help 


Sold by : 
Jobbers and advice to get you out. 

or Send this ad attached to your letterhead at 
Direct once to the Merchants Business Building Shoe 


Service and get full information and sugges- 
tions on how to increase the present business 
of your store. 

We can send this free information to only 
one merchant in each town, so hurry your 
request to us. 


Can You Use Mats? 


James N. Mayhew Company Mexchants Brainy S — 
Minneapolis, Minnesota, U. S. A. ee 


FREE SAMPLES ON REQUEST 
ORDER BY NUMBERS 


Ne. 8 Fer Open Form or No Form. 
Ne. 6 For Closed Form. 
Ne. 4 For Men’s Shoes Only. 


MANUFACTURERS Y 






































REASONS | 


DURABLE 


ABSOLUTELY 
UNIFORM 


FIRM AND 
pueolited: | 


ROUGH TEATURE 
BACK 


EGYPTIAN COTTON 
FIBRE 


ANY SHAPE 


FLEXIBLE 
THE LONG WAY 


STIFF 
CROSSWISE 


OE 
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HE name—MNeolin—on the shank of 
every Nedlin Sole is, in effect, an affidavit 
testifying to genuineness, to high gua/ity and to 
these vital characteristics: long-wear, flexibility 
and waterproofness. | 
Look for the mark —Ne6lin—when exam- 
ining samples or stock. 


It is your protection against inferior quality, 
and increases the sales-value of the shoes you sell. 


The Goodyeat Tire & Rubber Company 


Akron, Ohio 


edlin Soles 


Trade Mark Reg. U. S. Pat. Off. 
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St. Louis 
(Concluded from page 71) 

factory hands, and capable of turning out on a 100 
per cent operating basis fully 50,000,000 pairs of shoes 
per annum, or approximately one-fifth of the country’s 
annual output as shown by the last census of manu- 
factures. These shoes average about $3 per pair in 
wholesale value under present conditions, making the 
possible annual operation of St. Louis manufacturers 
$150,000,000, and not taking into consideration some 
thirty or forty jobbing houses of various sizes and de- 
scriptions. An instance of the rapidity of the growth 
of the industry in St. Louis is an increase in the total 
for 1916 and 1917 of about 
$40,000,000 in actual distribu- 


tion over any preceding year. 


St. Louis a Style 
Shoe Market 


Of late years, in addition to 
its earlier development of vol-. 
ume shoe manufacture and dis- 
tribution of footwear of the 
staple type, the St. Louis indus- 
try has gone heavily into the 
manufacture of style footwear, 
and at the present time is un- 
willing to acknowledge any su- 
perior in the design and manu- 
facture of novelty shoes, while 
its capacity in this grade and 
character of shoes is approxi- 
mately 25,000 pairs daily, and 
capable of almost _ indefinite 
extension. 


Center of a 
Rich Territory 


The rapid development of the 
St. Louis shoe market has been 
due, necessarily, to several 
causes, but primary among 
them has been the factor of lo- 
cation, for in St. Louis is found an ideal situation as to 
the production of the necessary raw materials and the 
distribution of the finished products. 

Within 300 miles of St. Louis there is a greater pop- 
ulation than is similarly tributary to any other city 
in the country, and that population is actually and 
potentially the richest population of any similarly meas- 
ured area anywhere in the world. 


Factors in Industrial 

Development 

_ Another factor in the development of the St. Louis 
market has been the recognition by the chief interests 
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that merchandising of manufactured: products was a 
problem which the manufacturer must apply himself 
to, and he has done so assiduously ever since the day 
when the St. Louis distributor handled only those shoes 
which he obtained from other centers where there were 
then manufacturing plants. Again the St. Louis manu- 
facturing interests, recognizing the necessity for being 
able to supply all calls for goods, have concentrated 
attention upon the problem of having the merchandise 
on hand when the call came in therefor. Thus it is 
that the possibility of shipping an immediate order 
“before the sun goes down” has been the developed and 





ACTIVE IN LIBERTY LOAN CAMPAIGN 


President John A. Bush of Brown Shoe Co., St. Louis, delivering the company’s subscription for | 
$250,000 Third Liberty Bonds into the hands of Miss Marguerite Clark, the popular screen actress. 


elaborated policy of all the manufacturers for many 


~@years until the in-stock departments of the houses rep- 


resent millions of wealth on the floors as well as the 
courage and the far-sightedness of the men who have 
made the St. Louis market. 

The St. Louis product is to be found in every state, 
in every large city of the country, and likewise in prac- 
tically every portion of the civilized world, for St. Louis 
has a large export business, not aléne jn staple goods, 
but in the novelties and as well in the ‘types which are 
especially wanted by export buyers *of-all ‘sections of 
the inhabitable globe. 
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ON EVERY piec®™ 





No. 4201 No. 4229 
Shakespeare Chair 5 Shakespeare Chair 


SEAT THEM PROPERLY 


It is just as important as it is to fit them properly. 


A customer who buys shoes prefers the store that 
is properly equipped with furniture that is espe- 
cially made for shoe fitting. The Shakespeare 
Chair is made for that sole purpose and is the 
really practical shoe store chair. 


Don’t overlook this important feature of store 
keeping, and continue to use furniture that was 
good enough when carpet slippers were popular. 


“Streit” will tell you what to do to make 
a customer feel at home. 


C. F. STREIT MFG. CO. 


1047 Kenner St., Cincinnati, Ohio 





ON EVERY prece™ 


























The Shoe 
The Kiddies 


" A Household 
Word From 


illiken 


Shoes 








Coast to Coast 








: : The 
Like The Most \ 


One Shoe 
The Child 





tD 


NN 





NN 


Shoe Company 
1517 Washington Ave., St. 
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SHOE ALL THROUGH 














The men of your town are thinking, feeling and living 
in Army terms. Army styles are in demand. Here is 


THE ndin 


SHOE 


& 

: 

. 
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: Officers’ pattern, made on our Yale Last. It is a won- 
. der of style and wear at the price. Stock it, and take 
4 advantage of the ready-made demand at your door. 
® 

i 

. 

3 

5 

r 

’ 

: 


The above is our No. 384 Mahogany Calf, Whole Quarter, Plain Toe Officers’ 
Blucher, Single Sole, Yale Last, Widths A to D, All Sizes 5-11...... $4.50 

















LUND-MAULDIN Co. 


MANUFACTURERS ST.LOUIS,U.S.A, 
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MANUFACTURERS 





In Stock Now— 


This Beautiful Neutral Gray Kid Boot 


mediately. 





WW Vos Gowngainay, 








We have a large stock of 
this boot ready for ship- 
mentin A, BandC Widths 


Orders received at once 
will be shipped out im- 


It is one of the fastest selling 
novelties of the season. 


B309—Women’s Neutral Gray Kid 
814-Inch Lace, Plain Toe, 21%4-Inch 
Covered Wood Heel, Imitation Turn, 
CLASSIC LAST, A _ Width sizes 
314-8, B Width sizes 3-7, C Width 
EP vk kis se sseaciansd 


ST. LOUIS, U. S. A. 
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In Stock 





Rush 
Orders 







Style 1203 


No. 1203—Glazed Kid Welt Oxford, Plain Toe, 
High Grade Shoe Making, Leather Louis Heel, 3 to 
7 ER a ee er ae fee eS $4.00 

No. 1103—Black Glazed Kid Oxford, Flexible 
McKay, Imitation Cap Toe, Leather Louis Heel and 
Plate, B, C, D, 3 to 8 $3.50 


eee eee eee ee ee 


No. 1104—White Cab. Kid, Flexible McKay Ox- 
ford, Imitation —. Toe, Leather Louis Heel and 
Plate, B, C, D, 3 to 7 


$3.75 


Teer ee ee eee) 





WOMENS SHOE SPECIALTIES 
1508 WASHINGTON AVE. 
St. Lours, Mo. 











OXFORDS wii 2 ou) 


RECORDER 


STYLE — and — a 


Style 811 - - 


Tan Calf Lace Oxford 


WELT, IMITATION WING TIP 
11-8 Inch Cuban Heel AA to D, 2% to 8 
Ready for Immediate Delivery 


[HARRISON SHOE | 


207 W. MONROE ST. 
CHICAGO 

















Standard 
fine felt . 
oo 


ri Samples 
" gubmitted upon 


request. A sk 
bod ame OF- ha-Rler 


fanda rd Felt Comp any 


Wert Alhambra alifornia 
New York, Chicago. ie eaaicion 
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Trade Marks in Foreign 


: Countries 


Do you Realize the Im ce 
Foreign Trade in Cuba, 
Countries and also in Europe, Asia and Africa? 

Ceztain Foreign Countries award exclusive trade-mark 


; respective of oe use by another. 
; piracy of valuable trade-marke in such countries. 
. be tess teen oye ~ 7 equipped Patent ony = 
rade-mar ment equip; to promptly = 
—— pop acer paumentions for Registration of Trade-marks 
—_ Countries, as well as in the United States. = 
Address all to Boot and Shoe Recorder Patent = 
and Trade-mark Department, 207 South St., Boston, Mass. 





of Protecting your 
exico, the South p Rm ’ 


rights in a trade name or mark to the first applicant, ir- = 
This allows the 
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ANOTHER LINK IN THE CHAIN 
OF JOHANSEN SERVICE 










OHANSEN Bros. Shoe Company will announce 
about June First in The Boot & Shoe Recorder 
and The Shoe Retailer a new policy in their 

service to dealers. This announcement will be of vital 

interest to you. Watch for it. 







JOHANSEN BROS. SHOE COMPANY 
Makers Women’s Shoes Exclusively 
- SAINT LOUIS 
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SEASONABLE STYLES—ON THE FLOOR 
READY TO SHIP 


DON’T LOSE SALES 


We have the shoes—A wire 
will bring them to you by first 
express or parcel post special 
delivery. 
Let Us Help You Keep 
Business 


Booming! 





Style No. 443 


Koko brown square throat pump, 
imitation wing tip, perforated collar, 
Nadine pump last, 12-8 Lt. Cadet 
Heel. 





Style No. 444 


Koko brown lace oxford, imitation 
wing tip, neat perforation on top and 
eyelet row. Lasell last. Imitation 
welt. 12-8 Lt. Cadet Heel. 


B, 4 to 7 B, 3% to 6% 
C, 3 to 7 Cs we 
D, 3 to 7 D,4 to7 
| E, 3 to 8 Price $2.75 
Price $3.00 
Style No. 270 
Style No. 270 ; Style No. 302 
Kid 34 Fox Lace, 7%4-inch Chic Same style as 270 only Mock ~ 
Last, Imitation Welt, 16-8 Louis Turn, 16-8 French Heel. Circular 
Leather Heel. A Grade. Fox, Aluminum Heel Plate. 
B, 4 to 8 - B38 
C, 3 to 8 os 
D, E, 2% to 8 C, D, E, 2% to 8 
Price $3.25 Price $3.25 





May we send you Catalog C illustrating a few of our leading “Instock” styles? 


_—— 
. MAIN FACTORY : 
MANCHESTER, N. H. . 
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Lynn 


Lynn’s Patriotic 
Census 


Lynn has started to enrol all its 
men, women and children, in a pa- 
triotic census. Every person is 
asked for his name, address, and 
what he is doing to help win the war. 
Some shoe and leather manufactur- 
ers are giving their time to the tak- 
ing of the census. Later, a drive 
will be started, to secure funds for 
war relief work. 


Lasters Are 
No Slackers 


Lasters Local No. 1 bought $30,- 
000 worth of Liberty bonds of the 
third issue, and Benjamin Fish, 
their agent, claims them to be the 
high liners among Lynn organiza- 
tions in buying Liberty bonds. 


New Lynn 
Bank to Open 


State National Bank of Lynn got 
its charter from Washington last 


week, and will open its new bank, in ° 


the Grossman building, the latter 
part of the month. Thomas H. 
Logan, shoe manufacturer, is presi- 
dent of it. 


Fuller Recommended 
for Commission 


Raymond R. Fuller, salesman for 
Warren & Co., shoe manufacturers, 
was last week recommended for a 
commission as second lieutenant in 
the army. He went to Camp Devens 
with the first draftees. 


Has the Original 
One Dollar Guarantee 


Three years ago, a Lynn firm, 
making a specialty line of shoes, 
with fibre, or rubber soles, offered 
this guarantee: “We guarantee the 
wear of the soles of every pair of 


‘our shoes, and we will pay $1 for 
every pair of shoes returned to us 
for fault in the wear of the soles, or 
in the method cf attaching the 
soles.” 

Not a pair of shoes has been re- 
turned to it, and it still has the 
original $1 of its guarantee. 


THE FOOT IS 
OF MANY SHAPES 


Keeping the 
Feei Fiexible 


“Wearing different styles of shoes 
helps to keep the feet flexible,” re- 
marked Everett Dunbar, the Lynn 
footologist. “If a person insists on 
the same last and same shape shoe, 
season after season, all right. He 
has a one shape foot. But-if a per- 
son wants a different style shoe each 
season, well and good. A change in 
style changes the action of the feet, 
perhaps giving one set of muscles a 
rest and putting another set to work. 
The foot is plastic, you know. and 
should be kept so. One of the best 
ideas, for keeping the feet plastic, 
and healthful, was that old idea of 
changing the shoes and putting on a 
pair of slippers at night. It helped 
to keep the feet flexible. But that 
slipper habit has waned. The next 
best thing, perhaps, is for a person 
to wear one style shoe a while, and 
then another style a while. For ex- 
ample, women often wear low heel 
shoes in the morning, and high heel 
shoes in the afternoon. It is all 
right, if the shoes are fitted comfort- 
ably, for the change in shape helps 
to keep the feet flexible. 


New Method of 
Bottoming Shoes 


A new method of making shoes, 
pursued in a Lynn shop, is sub- 
stantially as follows: 

The uppers are made in the usual 


manner. A welt is sewed to the up- 
per, instead of to the insole, as is 
the case in other shops. It is sewed 
on by a Puritan machine, with spe- 
cial attachments to guide the welt, 
also, the machine is adjusted to take 
six stitches to the inch, instead of 
three. 

After the welt is sewed to the up- 
per, the shoe is lasted by a hand 
method workman, using an iron bot- 
tom last, and special tacks, with a 
fine point, which clinch very nicely 
against the iron bottom of the last. 
These tacks are driven through the 
welt, the upper and the insole. 
Hence the welt is double fastened 
to the shoe, once by the thread hold- 
ing it to the upper, and once by the 
tacks holding it to the insole. An 
outsole is sewed on with a lock stitch 
machine, and the shoes are finished 
in the usual manner. 

The new method saves nine oper- 
ations in the bottoming room, and 
provides for a welt that will outwear 
the shoes, and that will not roll as 
the shoes are worn. 


Sixty-five Per Cent 
Will Be Browns 


Of fall trade prospects, R. H. 
Mitchell, of Mitchell Caunt Co., 
makers of stylish McKay shoes for 
women, says: 

“Boots for fall are now being 
made up in our factory, and will be 
delivered in June and July. Buyers 
are taking fall footwear earlier this 
year than ever before in our ex- 
perience. - Apparently, they are 
stocking up their stores, in anticipa- 
tion of demand for shoes, as well as 
in anticipation of delays in ship- 


_ment of shoes by railroad freight. 


“All our fall orders call for boots. 
The colors are 65 per cent brown, 25 
per cent grey and ten per cent black. 
The boots will be nine inches high, 
the vamps four inches long, and the 
heels 50 per cent high and 50 per 
cent low. 

“On our summer run, by the way, 
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THe STETSON SHOE Co,inn 
| _-—« SoutH Weymoutu,Mass. 











| Childrenis Shoes| 





MONITOR SHOE CO. 
66-68 Reade St. 
New York, - - N 











Childrens 


urn 








GUARANTEED 
HUB TWO YEARS 
ND Service, because Ge set of 


Materials and d Highest Skilled 
Labor are 


BOSTON OFFICE —_ rons OFFICE 
52 Chauncy St. 395 Broadway 








Colored 
Chrome 
Sides 








Beggs & Cobb, Inc., Boston, Mass. 








TANDARD KID 
TRUE TO ITS NAME 
IT’S STANDARDIZED 

Standard Kid Mfg. Co. 
207 South St., Boston, Mass. 











The One 
Waterproof 
Leather that 

Takes and Re- 
tains a Polish 


Creese & Cook Co., $Seuth Strest 
Tanneries at Danversport 
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75 per cent of the shoes are oxfords 
and 25 per cent are boots. We 
have no orders for oxfords for fall. 

“For winter, we expect a heavier 
type of footwear, such as a boot with 
a cowhide upper, finished to look 
like mahogany calf. It will neces- 
sarily be made with a heavier sole 
than is presently used, aad, also, 
over a heavier last, with a low heel. 
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Prospects are that the shoe trade 
will be driven to the use of cowhide 
leather for women’s shoes, because 
kid leather is scarce, sheep leather of 
the right sort is scarce, and India 
leather is practically all used up. 
These conditions are a consequence 
of the war, and, being so, we must 
adapt our business to them as best 
we can. 


New York City 


Leaders in 
Liberty Loan Drive 


The picture of the men in the auto 
is that of the Wrecking Crew of the 
Liberty Loan Drive in the retail 
shoe trade. Mr. Meade who was 
chairman of the retail shoe section 
for Brooklyn of the Rainbow Divi- 
sion appointed this committee to get 
subscriptions from those men who 
had been approached by the ordi- 
nary committee, but for one reason 
or another had failed to subscribe. 
This resulted in a series of luncheons 


thousand, which spoke well for their 
efforts. 


Active Business 
in Felt Lines 


There are plenty of orders, Mr. 
Herschfield of the E-Z Walk Mfg. 
Co. said a few days ago, the call be- 
ing very strong now for bals and 
boot socks of felt. These are evi- 
dently taking the place of the na- 
tural wool article. These latter are 
no longer on the market on account 
of the government taking over all 





during the drive, at which individual 
instances were taken up of cases 
where subscriptions had not been 
taken and where the people could 
probably be induced to change their 
minds, or where they could be 
reached, when this was formally im- 
possible. The Wrecking Crew, 
which was really this emergency 
committee, was composed of J. E. 
Meade, Ben Jacobson, Phil. Fried- 
man, Chas. I. Clark, Joseph S. Hitz, 
A. Feltman. 

Mr. Feltman was not present 
when the picture was taken. With 
a general subscription of over $100,- 
000 in Brooklyn, the Wrecking Crew 
augmented this by seven or eight 


of the material from which they can 
be made. 

The traveling men of the house 
have mostly completed their trips 
with the fall sample line and results. 
have been very satisfactory. Mr. 
Prince is back from the coast, and 
will shortly make a visit to Canada. 

Abe H. Sachs, who since the first 
of the year, has covered the terri- 
tory in New York, New England, 
and part of the Middle West, has. 
completed his fall trip successfully.. 


Next Meeting of Shoe 
Merchants’ Association 


On May 2ist at the Bush Ter- 
minal, the May meeting of the Retail 
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Shoe Dealers’ Association of New 
York will be held. President Slater 
of the organization has secured for 
this occasion, Dr. McKenna, who is 
perhaps one "of the best authorities 
on leather and leather production, 
who will give the retail shoe trade 
some very interesting points on this 
subject. The meeting promises to 
be one 2f the most interesting of the 
series that has been held since the 
formation of the Greater New York 
organization, and it is hoped that 
the attendance will be in proportion 
to the interest of the program. 


Trade Organization 
in Newark 


The Newark Board of Trade is 
now engaged in the work of organ- 
izing a Shoe Merchants’ Associa- 
tion of Newark. A luncheon was 
held last week with 30 members of 
the trade in attendance, and there is 
an expectation of a still larger rep- 
resentation when the next meeting is 
held on May 14th. This coming 
meeting will be held in thé Kinney 
Bldg., Broad & Market Sts. of that 
city. All of the retail members of 
the trade in Newark are invited to 
attend. The committee is now at 
work drafting a constitution for this 
organization. Among the members 
are A. Eislie, Max Hausman, Chas. 
F. MacLear, Leopold Kramer, 
David Herchberg and others. 

Ben Jacobson will. attend the 
meeting and give an address on 
efficiency in retail organization. 


TO HELP THE LOAN 


All Orders Translated into 
Liberty Bond Purchases 


In order that they may do a little 
bit more than their bit, the World 
Supply Corp. have recently by letter 
or telegram informed all members of 
the findings jobbing trade that the 
proceeds of all orders placed for the 
Handy Lace Tipper and tips during 
the last four days of the Liberty 
Loan campaign would be devoted 
to the purchase of Liberty Bonds. 
Mr. Friedberg, in speaking of the 
matter said that in conference with 
their bank in making arrangements 
for the taking up of the subscription, 
that they estimated this offer would 
result in the purchase of approxi- 
mately $50,000 worth of bonds. 

Those dealers who are too far 
west to get their orders in in time 
were advised that they could tele- 
graph them in at the expense of the 
house. In order to overcome as 
much delay as possible in the deliv- 
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ery of the goods called for in these 
orders, the firm has been in touch 
with the metal working plants who 
produce them, and have been ad- 
vised that also in the way of co- 
operation they will put extra forces 
at work, or continue with other 
shifts of ‘help through longer hours, 
so that deliveries may be made 
promptly. 


Col. Conklin Celebrates 
60th Birthday 


Col. Eugene Conklin on Wednes- 
day, May Ist celebrated his sixtieth 
anniversary in the leather and find- 
ings business. He is the head of the 
firm of Mulford, Cary & Conklin, 34 





COL. EUGENE CONKLIN 


Spruce St., New York City. On be- 
half of the Hide and Leather Asso- 
ciation of Greater New York, James 
Montgomery of Richard Young Co., 
acting as spokesman, presented Mr. 
Conklin with a huge basket of 
flowers. 

Col. Conklin’s career in the shoe 
trade began in 1858 when he ertered 
the leather business in the employ 


‘of Edward Godfrey & Sons at 34 


Spruce St., the same building now 
occupied by the present firm. He 
left the employ of Godfrey & Sons 
in 1861 and was engaged by M. 
Mulford, who was located at 27 
Spruce St., which firm in 1865 be- 
came-Mulford & Cary, and in 1867 
he was admitted to membership in 
it, and the firm name was Mulford, 
Cary & Conklin, as at present. 
About that time E. Godfrey & Sons 
built what was then a large building 
at 29 Spruce St., and in 1873 Mul- 
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rere To Buy | 
& Womens | Shoes # 2 | 

















Tobey-Saifer Shoe Co. 
Creators of Novelty Shoes 
OXFORDS AND PUMPS 
In Stock Ready to Ship 
Also Nifty Boots in the Wanted ' Shades 
Write for Samples 
1312 Washington Av., St. Louis, Mo. 








The House of Service 
Novelty Footwear 


IN STOCK 
In Narrow Widths 


VINSONHALER SHOE CO., 
1211 Washington Ave., St. Louis 











@ciiins 


Wemen’s McKay and Welt Shoes, Stylish 
at all times and value< that stand alone 
at their p 


Cotter Shoe Co. - - Lynn, Mass. 
Boston Salesroom, 212 Essex St. 











1508 WASHINGTON AVE. 
8t. Louris. Mo. 


Novelties in Stock 
For At Once Shipment 








The Easiest Selling House Shoes 


Turns 


Lane Brothers Co. Attain Ave. Boston 








W. C. Cushman & Co. 


WOMEN’S WELT AND McKAY 
SPECIALTY SHOES 
ON THE FLOOR—READY TO SHIP 


403 Albany Bld., Boston 


New York Office, Duane St., Room 32 
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//5 invented the Label for the Shoe Carton, 
and have Printed most all the Labels used 
by the Shoe Trade ever since_——» 

Soot for Samples 


~ 











ATLANTIC PRINTING CO. 


. Shoe Printers 


Tear out this ad and mail for details of 
our Special Printing Service for 
the Boot and Shoe Trade. 


201 South Street, Boston, Mass. 
Telephone Beach 4960—4961. 








CATALOGUES 


HOOPER PRINTING COMPANY 
74 INDIA STREST, BOSTON 








at 173 Summer St., Boston 


“4 Splendidly Equipped Plant” 


The HARVARD 
ENGRAVING CO. 


MAKERS OF HIGHEST GRADE 
Shoe Cuts for Advertising and Catalog Purposes 








ILLUSTRATORS 
Cc. GRIECO 


COMMERCIAL ART CO. 
179 W. Washington Street, 
CHICAGO 


SHOE 








SHOE CUTS 


ENGRAVING 
CATALOGS 
We Specialize on Shoe Trade Engraving 
Day and Night Service 
JOURNAL ENGRAVING CO. 
57 Besten 


257 Washington St. - - 
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ford, Cary & Conklin took over the 
34 Spruce St. address. 

Among other of his activities out- 
side of the immediate matters of the 
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firm, Mr. Conklin was one of the 
organizers of the Hide and Leather 
Association of Greater New York, 
and in 1904 was elected its president. 


Philadelphia 


Emphatically a Low 
Cut Season 


Until the pre-holiday business 
that may be expected before Memo- 
rial Day develops, the weather con- 
ditions are likely to govern the vol- 
ume of business as much as any one 
condition in the retail shoe stores. 
Demand shows a larger percentage 
of low cuts not only in women’s but 
in children’s and men’s shoes as well. 
There seems to be two opinions ‘as 
to the relative popularity of the ox- 
ford and pump in women’s lines. 
The continued business of the wom- 
en’s oxford, the retail people state, 
is at the expense of the boot styles, 
not of the pump styles, which would 
indicate that this season will be a 
season of low cuts emphatically in 
women’s wear. 


Handicaps in 
Findings Trade 

A findings man discussing the 
present situation recently said that 
business is almost too good consid- 
ering the handicaps under which the 
trade is working. Practically all 


lines are short, including sandals, . 


some lines of dressings, including 
Blanco, and other dressings. Re- 
garding the Blanco situation he said 
that the question is that of getting 
merchandise into the country. Of 
course all imports must now be li- 
censed and this may make for fur- 
ther delays in shipping. So far as 
the present supply is concerned, it is 
said to be practically sold up. Re- 
garding other dressings, the princi- 
pal cause of delay is that of securing 
containers, both glass and tin by the 
dressing manufacturers. Bottles 
are very difficult to obtain and of 
course anything made of metal, such 
as the tin boxes for paste products, 


are interfered with continually by 
government work in.the metal in- 
dustries. The trade is even going so 
far as to place advance orders, but 
request shipments as early as pos- 
sible for felt goods, as a precaution- 
ary measure, since the sales of felt 
goods are of a seasonal character. - 


Whipple On a 
Spring Trip 


Roger Whipple of the Hagers- 
town Shoe & Legging Co., was in 
Philadelphia for a brief stay last 
week, this being one of his first stops 
on a trip he is about to’ make. 
through the West and South. The 
demand is very strong, he stated, 
for cahvas leggings, the front lace 
and other types, and this is not en- 
tirely confined to those intended for 
military use. Mr. Whipple’s trip 
now is for the purpose of visiting the 
jobbing trade and arranging for the 
business of the spring of 1919. 


Regarding 
Upper Stock 


Mr. Schmidt of the Keystone 
Leather Co. in discussing the glazed 
kid situation, at least as they find it, 
said that they are now getting out 
and can sell all of the stock for which 
they are able to get raw material, 
and they are sold way ahead on 
such lines as glace colt. As a matter 
of fact they may have to discon- 
tinue this line owing to a govern- 
ment ruling diverting all this stock 
into glove leathers for government 
gloves, and they are already making 
some of this particular kind of 
leather at the government’s request 
in order to help out. Whether this 
will be discontinued altogether or 
not, the government’s requirements 
will necessarily curtail the supply 











FOR RETAIL 


AD CUTS SHOE STORES 


Prompt stock service at minimum cost 
shown in merchandising service pages 
in this issue of the 
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SOFT SOLES 


A wonderful line 
for the Wholesaler 
All leather 3.25 up 
Canvas...2.75 up 


Nu Baby Shoe Co. 














E. Lynn, Mass. 


Ww quick and pay highest cash price 
and wholesale stocks of shoes or 
merchandise. 

no object. 
years our specialty. 

and mercantile reference. 
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for the public demand in this direc- 
tion. 


The Patent ROR 
Leather Situation 

The demand for patent leather 
caused to a considerable extent by 
the popularity of the patent leather 
oxford has been very greatly in- 
creased, one of the people of the 
Bristol Patent Leather Co. said late- 
ly. Supplies of South American 
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horsehides, however, are materially 
restricted and it may be necessary 
to turn to patent kid. One of the 
conditions brought about by the war 
has been a greater appreciation of 
American made patent leathers than 
existed heretofore. It has been dis- 
covered that practically all imported 
patent leather was of German man- 
ufacture, the principal factories be- 
ing in Worms and other German 
cities. 


Rochester 


War Industries Affect 
Labor Supply 


“Munition factories do not care 
what wages are paid to their work- 
ers. Most of them are working on 
a cost plus ten per cent. basis. If 
they pay their help $3 a day, a profit 
of thirty cents results. If the pay is 
$5 a day the consequent profit is 
fifty cents. Shoe factories can’t 
compete with a procedure like this.” 
This is the view of Chas. W. Ander- 
son of Newcomb-Anderson Shoe Co. 
According to Mr. Anderson his:com- 
pany is the largest manufacturers 
of soft sole shoes in the world. The 
company’s output exceeds the ag- 
gregate outputs of the next four 
largest competing concerns. ‘The 
company was organized in 1893 by 
Thomas W. Newcomb, who now 
serves as president. 

“Because of the labor shortage we 
are running at about 75 per cent of 
capacity,” said Mr. Newcomb. “We 
could do double the business we are 
doing if we had the help. Right now 
we are behind in our work. The 
cutters are working overtime, but it 
is hard to induce the other help to 
work extra hours. 


Venor Shoe Co. 
Affairs in Court 


An echo of the defunct Venor 
Shoe Company of Rochester will be 
heard in Supreme Court next week 
in the retrial of a suit brought by 
Albert J. Bolton against William T. 
Morris of Penn Yan. Boltdén, who is 

s 


treasurer of Morton & Son Com- 
pany, counter manufacturers, has 
brought suit against Morris to re- 
cover $8,000 alleged to be due on 
sixteen promissory notes for $500 
each. Morris is said to have pur- 
chased a quantity of stock from Bol- 
ton in the Venor Company for $20,- 
000, giving $12,000 in cash and 
$8,000 in notes. Morris charges 
that the stock was worthless and as 
the result of the alleged misrepre- 
sentations of Bolton he lost to date 
$160,000 in the company. He files 
a counter claim against Bolton for 
$160,000. 

The action was tried originally 
three weeks ago. The jury brought 
in a verdict of $50 in favor of Mor- 
ris on his counter claim and can- 
celled the sixteen notes held by Bol- 
ton. Mr. Sutherland made a mo- 
tion for a new trial which has just 
been granted by Supreme Court 
Justice Clark. The retrial is sched- 
uled for the third week in May. 


“Boyish Shoes for Boys,” 
Says Eastwood 


William Eastwood & Son Com- 
pany is displaying a line of “boyish 
shoes for boys.” The company in 
its advertisements say: 

“Our more than fifty years of ex- 
perience in fitting growing feet have 
taught us just what kind of shoes 
the larger boys need and want. We 
make it a feature of our business to 
provide shoes that meet their re- 
quirements and desires.” 





740) Wooden Soled Shoes 
For all rough, wet work, 
quality. Soles shaped to fit fest. 

Curve makes walking eas: 
Great for. garden wear. ey Lae trade 
01 


Racine, wine Dope. 200 
ADD.THEM ‘TO YOUR STOCK 












=> W™ Sumner SMITH 


326 W. MONROE ST. 
CHICAGO ILL 
1G IN. FIELD 
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The Proper Dress- 
ing for Every Shoe 


Griffin Mfg. Co., Inc. 
67-69 Murray St. 
New York 




















HENRY LILLY CO. 
88-90 Reade Street - New York 


The Only Exclusive 
Shoe Auction House 
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throughout South ‘America means ‘“I'hese 
are the best ae SS their kind for the 
et.”” 
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CASH PAID 


for shoe stores or surplus stocks of ee 
or for other merchandise. Leases taken 

over. We ewill send a representative te 
investigate and make offer upon 

Max Kalter Mercantile Co. 

100-102-104 Grand St. New York City 








Phone Spring 9418 




















h Quality Shoe 
pe. for the Manu- 
facturing Trade. 
Write for Samples . 











and Prices. 
J.& B.SALES CO. 
470 Park Ave. 
Worcester - - Mass. 
T. W. = rigs 
OBONALD, Vice-Pres. 
F. E. JONES, Treas. 


F. E. JONES COMPANY 
covors MAT KID 


95 South Street, Boston 














WANTED 
Where to Buy Sryies 
An extra editorial service to Recorder 
readers, free for the asking, with au- 











thentic information on current problems. 
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Children’s Patent Leather Turn Button, | to 5. 
6x6 0d0uss0e4seneoneeieee $1.05 
G00 DB WEI. oss cdnsercessseccaa 
Also carried in Gun Metal at the 
same price. Cloth top 5 cents less 
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7765 5 to 8....$2.15 7763 11% to 2....$2.85 
77644 8% toll.... 2.50 8643 2% to7.... 3.75 
Gun Metal, Dull Top 
‘ BHO sia csesnenst $1.90 8% to 1l.......... $2.15 
E Mary Jane Sandal in Patent Leather and SED 8 Ba 4s +<, MSE BA i 
Gun Metal, McKay. Tan Glazed Kid Pony Cut Lace 
Z 5 to 8 $1.20 7768 5 to 8...$2.15 8639 made on the new Dix 
5 g1 oe eos ee ee 1. 40 7767 8% toll... 2.50 last, low heel, 2%4 to 7, 
f ne ge “Capea reper 160 7258 1% to 2... 2.85 $3.75, in stock April 15 
: l ly i ere d ALSO IN STOCK MAY Ist 
z Same in Turn, both patent leather and W. - ere 
Gun Metal 4706 Women’s glaze imitation 


Tan Glazed Kid Button, Plain Toe 


7586 4 to 8, Wedge Heel, $1.60 
7587 1 to 5, No Heel, $1.30 












Tan Side Peny Cut Lace 








HAART Pi ane gin MM ah OP 


Mh ERP ht 








“i 1to5 $1.00 


wing tip oxford, low heel, new Dix last, 


4 to 8 $1.20 MOE co. ee daca ts saws ae $2.75 
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Delays in receipt of goods are unknown to the merchant who carries 


3W’S Lenox Shoes sn chic: 


and Children 


Does “satisfactory footwear plus satisfactory service” appeal to you? Then write 
for a sample order today. 
For all-the-year-round selling feature 


| 3W’S DORCAS 


Women’s cushion sole, rubber heel comfort shoes. 


Tip or plain toe, lace.......... |! ee: SO Pere $2.75 


We have also in stock a genuine fat baby shoe on a genuine fat baby last i in both 
patent leather and glazed kid. Sizes 5 to 5, $1.20. 








a 
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Weimer-Wright & Watkin Co. 


PHILADELPHIA 
DISTRIBUTING HOUSE, 35 S. 2ND STREET 


FACTORY, .12 TO 70 E. ALLEN STREET 
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Keynote of Retail 
Advertising 
Reliability in footwear features 
the advertisements this week of 
Gould, Lee & Webster, Inc. “The 
company is featuring women’s dark 
tan calfskin oxfords. In its adver- 
tisements it says: “Nearly a cen- 
tury of shoe buying and selling has 
given this store of famous shoes a 
prestige in the shoe world that is 
your guarantee of correct style, re- 
liability and sound value.” 


New Shoe Company 
Incorporates 

The Crescent Children’s Shoe 
Mfg. Co. has been incorporated 
with a capital stock of $1,000, divid- 
ed in ten shares. The directors are 
Michael Iuppa, No. 264 Magee 
avenue; Samuel Rizzo, No. 185 
Jones street and Felix Sciarratta, 
No. 99 Orange street. 


Merchants Plan 
Low Shoe Day 

Plans are being formulated by 
‘the Rochester Retail Shoe Dealers’ 
Association for a campaign to in- 
duce Rochesterians to purchase low 
shoes in the interest of leather con- 
servation. The campaign wi!l open 
May 12. . 

Plans for the campaign were dis- 
cussed at the weekly luncheon of 
the association held Friday at the 
Chamber of Commerce. In the ab- 
sence of Harry H. Phelan, president 
of the association, Frederick L. 
Myers presided. It was decided to 
abandon the regular monthly meet- 
ing, which is held the first Tuesday 
of each month, and instead hold a 
weekly luncheon on Fridays. A 
committee made up of Cleon E. 


Shields, O. K. Johnson and Harry - 


A. Chase has been appointed to sug- 
gest subjects for discussion at these 
meetings. 

Complete elimination of the sale 
of high shoes after May 12th is 
urged for the summer months. The 
association plans a strenuous cam- 
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paign all summer to stimulate the 
sale of low shoes. The committee 
in charge of the campaign is made 
up of Cleon E. Shields, Robert Mor- 
ris, and J. Fred Van De Venter. 


Soliciting Trade for 
War Chest Fund 
Beginning this week a committee 


of the association headed by Presi- 
dent’ Phelan will solicit funds among 


-the shoe merchants for the $3,000,- 


000 war chest of the Rochester Pa- 
triotic and Community Fund, Inc. 
This fund is being raised for the 
purpose of amalgamating all war 
charities. Albert B. Eastwood, presi- 
dent of William Eastwood & Son is 
a director of the fund. A score of 
the most prominent Rochesterians 
are on the directorate. 


Secy. Brill of 
R.A.T.S.S. Returns 

Fred S. Brill, secretary of the 
Rochester Association of Traveling 
Shoe Salesmen, returned to Roches- 
ter Friday night for a brief stay. Mr. 
Brill travels for the Charles A. Ea- 
ton Company of Brockton. He re- 
ports that the trade in men’s shoes 
is exceptionally good considering 
the draft. Trade in women’s shoes 
is of unprecedented volume Mr. 
Brill declares. 

Mr. Brill said that most salesmen 
with whom he has come in contact 
on his present trip report unusually 
good business, reflecting the pros- 
perity this country is enjoying. He 
said that there seems to be the coun- 
try-wide complaint among shoe 
manufacturers against the scarcity 
of labor. Many factories are great- 
ly crippled by the shortage, Mr. 
Brill said. 

The next regular meeting of the 
Rochester Association of Traveling 
Shoe Salesmen is scheduled to be 
held at its permanent headquarters 
at the Powers Hotel on Tuesday, 
June 4th. At this time most of the 
salesmen of the Rochester concerns 
will be in the city. 


Brockton 


ADDITIONAL 
ARMY ORDERS 


Local Concerns 
Get More Shoes 


Supplementingg the large orders 
for United States army shoes re- 
ceived by Brockton shoe manufac- 


turers last week, the government has 
placed additional orders to the ex- 
tent of 200,000 pairs. These are di- 
vided equally between Geo. E. Keith 
Company and E. E. Taylor Com- 
pany. The Keith orders are for the 
Pershing trench shoe; the Taylor 
Company orders are for 60,000 pairs 
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of the Pershing shoe and 40,000 
pairs of the welt field service shoes. 
Included in this latter order are 
10,000 pairs of large sizes of the 
Pershing shoes, running from 12s 
to 15s. The price per pair for these 
extra large sizes is $8.15, a record 
figure. 


Profits at a 
Minimum 

The grand total of army orders 
received by Brockton shoe manu- 
facturers from these latest contracts 
is 1,690,000 pairs. The large amount 
of army orders received by Brock- 
ton manufacturers is due in great 
measure to the patriotic policy on 
their part of bringing profits to a 
minimum and giving the govern- 
ment advantageous prices. It is the 
desire of the government to speed 
up the production of army shoes to 
the greatest possible extent and to 
this policy Brockton manufacturers 
will render the closest and most ef- 
fective co-operation. 


EATON COMPANY’S 
ORDER 


Received Largest 
Number of Pairs 


Charles A. Eaton Company, of 
this city, were awarded in the recent 
army shoe contracts opened in 
Washington April 30, 200,000 pairs 
of Goodyear welt field shoes and 
560,000 pairs of the metallic fastened 


_ trench shoes, the latter known as 


the “Pershing” shoe. The total of 
760,000 pairs was the largest award- 
ed any of the concerns bidding on 
these orders.. It is interesting to 
note that for the third time this con- 


‘cern has been awarded the largest 


army shoe contract. Charles A. Ea; 
ton Company have a factory in 
Brockton exclusively devoted to the 
production of army footwear, where 
the new orders will be pushed to 
completion in response to the gov- 
ernment’s urgent demands. 


PROMINENT IN 
WAR ORDERS — 


Member of Local 
Trade a Leader 

C. Chester Eaton, of Charles A. 
Eaton Company, occupies a leading 
position in connection with the pro- 
duction of shoes for the United 
States army. Ata recent conference 
in Boston, Mr. Eaton, who was 
chairman of the east of Chicago bid- 
ders and army shoe contractors, pre- 

(Continued on page 115) 
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“BAYNE” B52 
LAST 


READY TO 
SHIP— 


WIDTHS AA TO D 
SIZES 2 TO 8 


CHARMING 

shoe. One to 

~ Please the most 

particular. Cordo calf 

bal. Imitation wing 

tip. 13-inch heel, 9- 
iron sole. 


Price $5.50 


THE PRESTON B. KEITH SHOE COMPANY 











Boston Office ; New York Office 
207 Essex Street BROCKTON (Campello Sta.) MASS. Barclay Building 
Room 207 Room 415 

N. B.—Interest yourself in Unlocked Process Shoes 299 Broadway 














THE FEELING 
OF THE FEET Kendex Insoles are 


fast color and will not 


















IS REFLECTED ~~. stain white hosiery 
ery. 
IN THE FACE : Kendex Insoles are a 
, F you sell a customer one pair of sure cure for callouses. 
Kendex Slip Insoles, she’ll want Kendex Insoles _pre- 
several more for every pair of vent stinging or burn- 


shoes she owns. ing , + which 

Kendex Soles are temperature proof. They persian apy om 

keep the feet cool on the hottest days and : ; 
Kendex Insoles _ will 


warm on the coldest. 
not harden, bunch, 








We will cheerfully refund your money cies ie diel Ga ee 
three months from the time we receive iam 

your order if they prove unsatisfactory in 

any degree. ee Insoles Pa 
Men’s and Women’s $1.50 per dozen pairs. penenans 7~ 
Terms 3-10, 2-30, Net 60 f. o. b. Stoughton. Fine, cal in Se 





Kenworthy Bros. Co. . |": 














STOUGHTON, MASS. 


PLEASE ORDER ON THIS BLANK 
Please Send. ......+eeeeee08 Doz. Pairs Women’s Kendex Insoles 
t4nteswehdaael Doz. Pairs Men’s Kendex Insoles 
Packed 1 dozen pairs assorted sizes to the box with attrac- 
tive display poster. : 
Shipment to be returned if found unsatisfactory. 


6 CHEFS OOBECEEOOCSECSMHESESECOSHSSEHESSSVOECSS ESO OBDOEDE 
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Which one are you? 


. OCTORS, lawyers, laborers, merchants, police- 
men, bankers, clerks—all classes of men—and 
women—wear O’Sullivan’s Heels all the time. 


Leather heels are doomed 


The leather heel is doomed beyond question. The 
O'Sullivan Heel is supplanting it everywhere—not 
only because O’Sullivan’s Heels make walking easier 
but because they are more economical, and that is the 
big talking point these days. 

O’Sullivan’s Heels last longer and give better service; 
that means more satisfied customers, and more business 
for you. 





Constantly increasing sales 


Dealers are finding their O'Sullivan business is 
steadily increasing. It is the one rubber heel customers 
everywhere ask for by name. It has a nation-wide 
reputation for durability and comfort which means cash 
for those that handle it. 

It rests with you whether you get your share. 
We will be glad to talk over your proposition, and 
tell you about our dealer helps. 


Write for full information. 





O’SULLIVAN RUBBER COMPANY | 
131 Hudson Street New York, N. Y. 
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The Standardized Summer Shoes 


vane buyers of very 

large department stores 
underestimated the de- 
mand they received for 
Keds last summer. 

Even we were taken by sur- 

prise at the way the orders 


poured in 


This summer however it will not be our 
fault if you don’t supply all your cus- 
tomers who want these best of all can- 
vas and rubber soled shoes. 

We've made more Keds than ever 
already and are making many more. 
But if last summer was any criterion, 
twice as-many people will want Keds— 
many because they’re so economical. 
Now is the time to order and be sure of 
getting the goods. 

Later, we cannot promise to completely 
satisfy you. 


United States 
Rubber Company 


Lithographed in full colors and 
sturdily built—this Keds shoe stand 


ow eed to your window dis- 
play of Keds 
One comes free with a shipment New y ork 


and extra ones may be had at 25¢ 
each, 


a 
| Ry SEER RMS 
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BOOTS AND SHOES 


A Question of It is estimated that at least 90 per 
Full Deliveries cent of the shoe trade has ordered 
as near their full estimated rubber requirements as the 
manufacturers would accept. Every manufacturer has 
been, and still is, working under the handicap of a 
large shortage of help. Then last month the demands 
of the Government were that its requirements should 
take precedence, and now, to cap the whole, the War 
Board asks options on all crude rubber in this country, 
and is to curtail the importation. 

All these are handicaps to the filling of orders, yet 
there is a general impression that while the situation 
may be serious, it is not alarming, for new 
workers are being instructed continually and the 
question of rubber shortage is not considered serious 
by the footwear manufacturérs, most of whom are 
thought to be well supplied with raw material. As 
regards the Government work, this is mostly for boots 
and high. buckle arctics, and in these lines the com- 
panies may be delayed on their deliveries to customers. 


TENNIS SHOES 


For the Extravagant With the warmer days, canvas 
and the Economical footwear is having a goodly ad- 
vance demand, which will soon be felt in the retail trade. 
The snap and style of the later types of tennis shoes 
make them desirable to the best dressers, while the 
standard makes give promise of being. sold more freely 
than ever this summer. The work shoes of canvas up- 
pers and fibre soles will also have a good sale. 


CRUDE RUBBER 


Imports Curtailed 'The War Trade Board has made 
and Prices Fixed plans to limit the importation of 
rubber and to fix prices on the various grades; and the 
board also requests options from dealers and importers 
on all, or any part, of their stocks now on hand at the 
prices it has declared. The first prices to be fixed are 
c. i. f. New York, 63c for first latex pale crepe, 62c for 
smoked sheet, and 68c for upriver fine Para. Other 
kinds and grades will be valued proportionately, prices 
to be fixed later by the War Trade Board. 

During the last few years our imports of crude rub- 
ber have rapidly increased. In 1915 the total was about 
111,000 tons. In 1916 the amount was 135,000 tons, 
but last year.the total jumped up to 203,000 tons. The 
January and February records this year were at the 
rate of 162,500 tons, but if imports for the next three 
months are curtailed to 25,000 tons, we will hardly 
reach last year’s figures. 

Under these circumstances we omit our quotations, 
except as given above. 
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Market Review of Rubber 
Footwear, Supplies and Prices 


fy 


SCRAP RUBBER 


Will Probably Bring The fixing of prices of crude 
Higher Prices Soon rubber has had a strengthening 
effect on the scrap rubber market, and the Govern- 
ment’s request for options on all stocks of crude rubber 
and the curtailment of imports for a period of 90 days 
naturally implies a better demand among manufac- 
turers for reclaimed stock. Actual quotations may be 
somewhat inaccurate, and possibly misleading. Again, 
Boston quotations are higher than Philadelphia by about 
4c a pound, and exceed Chicago quotations by ‘4c. 
Under Such conditions those collectors and dealers who 
have been holding for a rise are more hopeful of get- 
ting it than they were previous to the first of the month. 
Boston dealers quote for scrap rubber boots and shoes 
8 to 8%c; close trimmed arctics 6% to 6%4c; untrimmed 
arctics 5% to 5%4c. These are collectors’ selling prices. 
Their buying prices vary with size of lots, distance 
from selling points, etc. 


RUBBER NOTES 


Men and Events The rubber shoe manufacturers of 
in the Trade the country are working at pres- 
ent on Government orders for 500,000 pairs of short 
rubber boots, about 2,000,000 pairs of hip rubber 
boots and 3,000,000 pairs of four-buckle all-rubber 
arctics. The Government’s desire for quick deliv- 
eries is very keen, so that the manufacturers have 
agreed to turn over their entire production of these 
articles to the Government. It is believed that the 


manufacturers will complete the orders for 5,500,000 . 


pairs enumerated above about the first of August. In 
view of the rapid expansion of our military forces, 
however, it is likely that new orders will have been 
placed before that time. 

Major H. Stuart Hotchkiss of the United States Rub- 
ber Co., who has been stationed in Washington during 
the winter, has been ordered to London, where he 
will be second military attache at the American 
Embassy. 

The Pioneer Rubber Co., Minneapolis, Minn., has 
been awarded a contract for rubber overshoes. 


New Shoe Stores 


O. J. Green, Pecos, Texas, shoe department. 

Vales & Jirik, New Prague, Minn., shoe department. 

G. L. Greenfield, Portland, Ore., about to commence 
business. 

Abrams Department Store, 109 First Ave., E., 
Cedar Rapids, Ia. 
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“In line for 
promotion” 


ARSHALL SAMPLE TRAY 


THE LINE WITH A RECORD FOR RESULTS 


0942—Brigadier Bal, Rus- 
sia Calf. Square throat, 
and whole quarter on the 
“Smilage” last. An extreme 
type of young men’s shoe. 


C:'S*MARSHALL:> COMPANY 


GROCKTON , MASS. 
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SUEDEDENE 
The logical powder for cleaning 
and restoring all kinds and colors of 
suede, buck and nubuck shoes. Any 
desired color—in sifting top cans. 
25c size. 


QUICK WHITE 
Makes dirty canvas shoes clean 
and white. In liquid form with 
sponge attached to cork. Easy to 
apply. 
SHUCLEAN 
A leader in every sense of the 
word as a white cleaner and for 
whitening white calf, buck and 
nubuck. 
25 cents size 





|CANVA 


[CLEA LEAN WHITE] 











‘QuICK| 
WHITE, 


vRTY | Ed EDEn, 


“POWDER 
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Shoe Polishes 


02 OF.) Fi ie VARIETY 











FOR THE SUMMER TRADE 
Our line of white dressings is complete. Includes 
liquids, powders and cakes, also all the popular colors 


in special dressings. 
Ask your Jobber’s Salesman or write us 
for Complete Catalog 


WHITTEMORE BROS. CORP. 


CAMBRIDGE, MASS. 





ASS ea ee 


CLEANALL 

Not only a cleaner supreme for 
velvet, silk and satin shoes but it 
cleans suede and buck leathers— 
making it the ideal package for 
those wearing suede em buck shoes 
with cloth tops. Don’t omit this 
big seller. 


“WHITE POWDER” 
Cleans and whitens White Can- 
vas, Buck, Nubuck and Suede 
Shoes. 

Packed in cloth bags incased in 
a glassene envelope. Powder is ap- 
plied by rubbing bag on shoe after 
drawing bag part way out of en- 
velope. Prevents soiling the hands. 
Two sizes. 



































May 11, 1918 BOOT AND SHOE RECORDER 101 


MEN’ S want SHOES—IN-STOCK ricrony 


While the increased sale of our shoes this season has caused us to be 
short of some of our regular stock numbers—yet 


WE STILL HAVE A LONG LINE OF POPULAR SELLERS 


THAT WE CAN SHIP AT ONCE 
ANY SIZES ANY WIDTH ANY NUMBER OF PAIRS 


JUST WHAT YOU MAY NEED 

















FOR YOUR CONSIDERATION AND ORDERS, WE LIST A FEW OF OUR “ALREADY” “NUMBERS 



























Stock No. Price Stock No. Price 
1955 Mahogany Calf Bal Welt, Eng. Last, 2-3-4..............4.. $4.50 1726 Gun Metal Bal, Welt, English Last, 4...........-.0-eeeeee 2.60 
1954 Tan, Calf Blucher, Welt, “Fancy” Petty Last, 4-5......... 4.25 1715 Gun Metal Blucher, Welt, Crown Last, 4-5............505. 2.60 
1725 _— yxy Blacher, Welt, y oom 5 ay aoe seen ns sae 2.60 
1557 rown Ca) nis. a, cKay Sew: ibre Sole an ee 
ARMY SHOES Sterling Last. Een rng eng oe Re eee 2.7 
“ ” 4 1558 rown Ca ‘inis 2. cKay Sew ng. Re Bivcses 
Mate oo ee ta tn 1561 Brown Calf rine Bite McKay Sewed, Essex Last, 6..... 2.7 
9 rown Ca inis lucher, McKay Sewed, Essex Last, 5.... 
oa Tye Sages Cees er SiR o00+0--- RE 1551 Gun Metal Bal, McKay, Goodyear Stitch, Eng. Last, 5...... 
1853 Gun Metal “ OT RIET OS 3.35 1552 Gun Metal,Button, McKay, Goodyear Stitch, Essex Last, 5.. 2. 
1550 Gun Metal ‘Blucher, McKay, Goodyear Stitch, Crest Last, 5.. 2.60 
1411 Gun Metal Blucher, McKay, Fibre Sole, Sterling Last, 5.... 2.10 
1845 Glazed gd Blucher, Welt, Flexible Oak Inner we. 1409 Gun Metal Button, McKay, Chic Last, 5.. 2.00 
We Se Bk 056.6000 900.9860006004040d0se<e009 . $3.60 1408 Gun Metal Blucher, McKay, Chic Last, 5. 2.00 
1900 Black Vici cid Blucher, Welt, Sterling Last, 4-5 - 3.35 1412 Gun Metal Blucher, McKay, Crest Last, 5...... 2.00 
1851 Gun Metal Bal, Welt, Sterling Last, 3-4-5. . 3.35 1414 Black Cabretta Blucher, McKay, Essex Last, "a -. 2.00 
1802 Gun Metal Bal, Welt, Eng. Last, 3-4....... . 3.15 1413 Black Cabretta Bal, McKay, Trench Plain, 7............... 2.00 
1800 Black Horschide Biucher, Welt, Velve ae ‘$18 
18 ac orsehide lucher, elt, elvet t, - 3. 
1749 Black Horsehide Bal, Welt, Velvet Last, 5....... . 3.00 LOW SHOES 
1881 Brown Calf-finish Blucher, Welt, Starting owed 4-5 . 3.00 1353 Black Vici Kid Blucher Oxfords, Welt, Modified Army Last, 
1742 Gun Metal Bal, Welt, Eng. pe STP . 2.85 066060 46k vata 000606e5550e oh nenatedeeIewadeseeesoo 3 
1740 Gun Metal Button, Welt, Fenway Last, 4-5. . 2.85 1300 Mahogany Calf Oxford, Welt, English Last, 3-4............ 
1751 Gun Metal Blucher, Welt, Sterling Last, 4-5 . 2.85 1301 Brown Calf Blucher Oxford, Welt, Crown Last, 4-5... e 
1741 Gun Metal Blucher, Welt, Fenway Last, 4-5 . 2.85 1281 Gun Metal Blucher Oxford, McKay, Ballroom Last, 8...... 
1748 Gun Metal Blucher, Welt, Petty Last, 4-5... 2.85 1280 Gun Metal Blucher Oxford, McKay, Crest Last, 5........... 











SEND YOUR ORDERS—NOW 


TO THE 


WHITCOMB SHOE CO., "YZ" 


Makers of Men’s “Classy” Footwear—Style, Without the Price 


2 RRR RO ner seme ee 


Hen maremannne 
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~ Snappy Oxford 


Carried in Stock 


pst Wright 


wena §=SHOE 





Stock No. 110 


Ready for Immediate Delivery 


A popular priced high grade calf oxford 
made over our famous Myopia last. This 
shoe represents a remarkable value in the 
“Just Wright” grade of workmanship. 


Price $4.50 


Cocoa Brown Calf Oxford 


MYOPIA LAST 


AA, 7 toll 

Sizes A,6 toll 
| B, 5% to 11 
CD5 toll 











Boston, 183 Essex St. 
Detroit, Washington Arcade 





E. T. WRIGHT & CO., Ine. 
Rockland, Mass. 





{UUULUUUUUNNUNNUUUUUUUUOLANULUUUUUUUUEEAANTUTLUUUUAD 


AUT UULLLLLLLLLLLLLLLLL LULL LLL LLL 




















New York, Marbridge Bldg. 
San Francisco, Pacific Bldg. 
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BIGGER DEMAND FOR 
MEDIUM GRADES 


The market is active, with the advances reported last 
week being fully maintained, and in some lines still 
higher prices are quoted. There is an active call for 
all kinds and of most qualities, and this is welcomed 
by tanners and dealers who have found their stocks 
of the highest grades of leather diminishing very dis- 
proportionately to the medium and lower grades. 


Regulation of 
Basic Prices 


Hide prices have been fixed, and a meeting was held 
at Washington last Saturday by the Executive Com- 
mittee of the Tanners’ Council, to discuss the ways 
and methods of co-operating with the Government in 
the enforcement of the order. The subject of price 
fixing of leather was also discussed and a meeting to 
consider this matter is called at Washington next Mon- 
day. While there is a general feeling in the trade that 
leather prices may well be left to the law of supply 
and demand, there are those who believe that leather 
price-fixing is within the range of possibility. 


SOLE LEATHER 


Depleted Market ‘The call for heavy leather has 
on Better Grades been so brisk that the market is 
almost bare of the better qualities, but everything al- 
most in sole leather is salable, and most of it at a good 
price. Dry hide hemlock, in the heavy weights is held 
at 46c for No. 1 and 44c and 42c for No. 2 and No. 3. 
Medium weights run 40c, 38c and 36c. Lights sold 
at 37c tannery run. Union sole is going to sole cutters 
and to shoe manufacturers. Heavy union backs are 
selling at 72c and bends 82c. Packer cow backs are 
held at 68c for medium and 65c for light. Oak Sole is 
so well sold up that a livelier call is noted for medium 
weights, with a consequent hardening of prices, and a 
tendency toward advance. Best heavy bends are held 
at 95 to 97c, though the general run is’3 to 5c under 
those figures. Medium bends 93 to 95c, and light bends 
85 to 90c. No. 2 bends run about 5c less than these 
prices. Clear backs bring from 75 to 79c. Belting 
butts are active with best qualities in small supply. 
No. 1 heavy butts quoted 92 to 93c for heavy and 93 to 
95c for medium and light. ; 


UPPER LEATHER 


Prices Advance with Reports of big sales of vari- 
Steady Demand ous upper stocks and a 
steady demand for smaller lots is taken as a reason 
for advances in nearly every kind. These large sales, 






Weekly Review of Leather 
Supplies and Prices 


AUATUAUAMUAUASUAUAALADODAGEOOUADORULOAVOROGIAVANVIAAGLOCTGAU0Q000RNOLOGAUASADOOAUQCUAAAQ0GQUAUANUUUOCAUCOAOAEC0G{Q001LU101 


103 





mn 


AMALA.QO¢ ADDDDAADDBDEDAISODDOODADDAADDDADDADDAIIAIOY! 

















Go 


{STUAAGHEDAGLUAIAURAAOGOORGAODONAOROODEA 


MMT 





coming after the steady drain on the finest qualities 
tend toward scarcity in everything desirable for upper 
leathers. Calf is particularly strong, and prices higher. 
The best qualities of colored calf are quoted at 72, 70, 
66c, while colored ooze is held around 80c. Good 
grades, however, can be had around 66, 64 and 60c in 
colors and blacks at 62, 60, 56c. Full grain veal and 
calf for navy shoes is contracted for in advance. Side 
upper leather is very strong. Millions of feet of stock 
for army shoes have been sold, with bark tanned 
quoted at 7lc and chrome retanned 66 and 68c. For 
civilian grades, colored side upper is quoted 48, 46, 
43c, and black finished 46, 44 and 40 to 4I1c. Waxed 
splits are quoted higher, on the prospect of call for ex- 
port. There is a good demand for heavy dope splits, 
and ooze splits are in improved call. Patent leather is 
having a heavier call, mostly in the lower grades, and 
some sales are noted of colored patent leather, gray, 
brown and chocolate. 


HIDES 
Business Waits The fixing of prices has inter- 
on More fered with business the past 


Settled Conditions week, tanners and dealers alike 
seeming inclined to wait for each other in solving the 
various points in question. Dealers are inclined to hold 


all hides at the figures given, while tanners claim these | 


are maximum prices for prime quality hides, and that 
others should be quoted proportionately lower. This 
condition will undoubtedly better itself automaticaily 
in a week or two, but meanwhile quotations are to a 
certain extent nominal for any but the best quality May 
take-off, which is fully up to the prices decided upon 
by the War Trade Board. 


Quotations of 
the Week 


New England and Canadian hides are quoted at 21c 
flat for May-June take-off. Ohio buffs are firm at 19c 
for No. 1 and 21c for extremes. Southern hides held 
at too high figures to tempt buyers. 

The Chicago packer hide market is adjusting itself 
to the situation, with packers holding to the Govern- 
ment figures, while tanners hold that present conditions. 
do not justify the full advance for the present supply. 
Heavy native steers have sold at 29c for Aprils, and 
33c for Mays. Heavy native cows 24 to 30c and light: 
21 to 26c. Texas steers are quoted 29 to 31c for heavy 
and 25 to 30c for light. 

Calfskins are very firm at full maximum rates. Chi- 
cago-cities sold for 44c, outside cities 3714 to 38%4c, and 
countries 34 to 35c. New York city skins have ad- 
vanced to $4.25, $5.25 and $6.15. 
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No. 794, 25¢ 


Oxfords You'll Be 
Proud to Wear 


HERE is a style to 
Blank’s Oxfords that 
cannot be denied— 

They have that “up-and-coming” 
look that adds so much to the ap- 
pearance of any wide awake busi- 
ness man. And while “clothes 
do not make the man” still any 
man who continues to wear any- 
thing but good looking and well 
kept shoes is working under a 
= considerable handicap. 

So now, while Oxfords are not 
only the seasonable and comfort- 
= able, but also the correct thing 
= in summer footwear, make it a 
2 point to drop in at Blank’s 
= today— 

The Prices Are Right 


$5.00—$8.50 
The Styles are O. K. 


as you will quickly see. And we 
have sizes for all feet. 


BLANK’S 





No. 795, 25¢ 


An Oxford 
That Is Noticeably 


Correct 


REALLY tailor-made style 

on the newest of high 
grade lasts—the “Custom.” Of 
the English type, but just a trifle 
wider and higher of toe—In 
short, ’tis a beauty and perfectly 
comfortable. 


In tan and black calf with leather 
sole and medium low heel— 


$9.00 


If it’s the unusual in high grade 
shoe style you want, Blank’s is 
the place for you. 


Insert Your Store Name Here 














Orders without cash 
cannot be filled. 

To save long delays 
send cash with order. 


25c per cut 
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The Economical Way to Advertise 


Use Some Space Regularly—lIt’s like the con- 
stant dripping that wears the hardest rock. 
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No. 796, 25¢ 


Pretty Shoes 
For Little Tots 


ET us help you dress 
L up your kiddies. We 


really are specialists in 
“Kiddy Footwear” and take 


? a great pride in the array of 
: dainty little shoes we have 
? for these customers. 


Peas 


We suggest here a few styles 
that are especially neat and 
attractive: 


WHITE BUCK BUTTON 
No heel—Wide toe 


PAT. BUTTON, WHITE TOP 
No heel—Wide toe 


TAN BUTTON, CLOTH TOP 
Spring heel—Wide toe 


SANDALS AND TIES 
Tan, Black and Patent Leather 


You may safely leave the fitting 
to us, as every children’s last is 
carefully chosen and is ortho- 
pedic in the true sense of the 
word, and every shoe sold is 
guaranteed to be properly 
fitted. 


Insert Your Store Name Here 
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Insurance on Reader Attention 


That’s What Good Illustrations Amount to— 
Order a “blanket policy” and we will ship a 
= supply every week. 
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No. 797, 25¢ + 


White Oxfords 


The Seasonable Footwear for Women 
Handsome Styles in Leather & Fabric 


HE popularity of “White” for Summer apparel has 
for several seasons advanced by leaps and bounds 
—And fof good reasons, too. 


White is cool to wear—it is cool to look upon—it con- 
forms with any occasion—it harmonizes with nearly 


every color. 


And this season with the shortage of dyes and of labor, 
White may well be called the “Liberty Color.” 


So Buy White Where You Can 
White Buck Oxford White Nubuck Oxford 
mining. Oe Gort... Oe 


White Fabric Oxford White Fabric Oxford 
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White Shoe Cleaners—White Laces 


Keeping White Shoes White is no longer the problem that it was. 
We have many cleansers that are easily and quickly applied that 
sell for 25 cents. 


A pair of New White Laces helps a lot, too—10c to 50c 


Insert Your Store Name Here 
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Trim Looking 
Oxfords 


At Reasonable Prices 


XFORDS have established them- 
selves during the early months of 
the present season as the favorite 

in foot-wear among women. 

Wherever you go you notice that Oxfords 
are the choice, and their trimness and com- 
fort have undoubtedly given them a. per- 
manent place in every woman’s ward-robe. 
We have a number of very handsome mod- 
els in the popular patterns and leathers 
that are reasonably priced and we strongly 
urge you to look them up at once— 


$4.50 Upwards 


Insert Your Store Name Here 











No. 799, 25¢ 
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Going Stronger 


Cf, “BILTMORE” 


Model 
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Than Ever! 


Why not let us send 
you a run of 
sizes? 


PACKARD dealers are as enthusiastic over the ‘‘Biltmore’’ as we ourselves. They 
have found that while most English models possess one or more of those undesir- 
able traits so common in lasts of this type, the “Biltmore” never falls to satisfy. 


We are featuring it stronger than ever in our line-up of Styles In Stock. 


No. 624 
IN STOCK 


Stock No. 624—No. 26 , paheome Russia Calf Lace Oxford, Bilt- 
more. B, C and D, 6 to $5.00 
Stock No. 626—Cherry pad Lace Gatosd, . ratte Oak Duflex tg 
Sole and Heel, Biltmore. B, C and D, 10 $5.0 
Greet No. -* yun Metal Calf Lace Gutad, Biltmore. B, C ne 
», 6 to bd 


Ne. 600 
IN STOCK 


boas | No. 600—No. * Mpheoms Russia Calf Bal, Biltmore. A, 7 
B, C and D, 6 t $6.75 
stock No. 608—No. 53 aon Kid . Bal, Biltmore, 
10 


Steck No. eee ie, 26. Mahogany Russie Galt Bal, White Oak utes 
Fibre Sole and Heel, Biltmore, B, C an , 6 to 10 $5.5 


new oe Ml, A. Packard Company = “ai $< 


ut 


omnes BROCKTON, 


IVE enormous plants enable us to 
EK goods on a quantity basis. . 
The Meritas Leather Cloth 
leather substitutes in every weight, grain, color and Peed 
finish demanded by makers of boots, shoes and slippers. Vamps, 


For your protection the trademark 


Cloth is stamped on the back of each piece of goods— Box Toe 


look for it. Samples on Request 


The Standard Oil Cloth Co. on 


INCORPORATED 


320 Broadway Dept. L. 


MASS Request 


produce quality 





We make 


line comprises specialties for 
Insoles, 


Meritas Leather Pe 2, 


Lining, 
Toe Tips, 
Facings and 











New York 


The Leading Leather Substitute. 
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OU can sell Barry Shoes 
without an argument. 
Every want is an- 

swered — originality, fashion, 
fit and quality—yes, enduring 
quality. They will stand praise 
and promise from your selling 
staff and in your advertising. 
These Barry Shoes have 
Textan Soles—adding to com- 
fort and appealing to discrimi- 
nating customers. Write for 
samples or see the line with 
our men on the road. 
“One pair sells another” 


T. D. BARRY CO. 
Brockton, Mass. 
Boston Office: 
183 Essex St., Room 204 
New York Office: 
200 Fifth Ave., Room 608 


566. Another 





No. 565. Attractive 
Barry Style with Gun 
Metal Bal, invisible 
eyelets, Panama last 
and equipped with 
Textan soles. 


No. 
Barry Style—Gallum 
No. 4 Russia Blucher, 
invisible eyelets, 
Panama last and 
Textan soles. 
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guaranteed service 


quality 


SERVICE 


COUNTER 
ROGERS FIBRE COMPANY 
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FIRST in 


FIRST in 
THE PRODUCT THAT PAVED 


THE WAY FOR GREATER 
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ST LOUIS 


BOSTON, MASS. 
DENNETT & PRINCE 


JOHN C. RUPP CO. 
CINCINNAT) 


MOUSAM DIVISION 


121 BEACH STREET 


WILKINSON & REGER 
A 


PHILADELPHi 








+ 
4 
] 
4 


t 




















May 11, 1918 


BOOT AND SHOE RECORDER 


109 


. Shoe and Leather Imports and Exports 


Latest Figures Compiled from Monthly Summary of Foreign Commerce 


of the United States 

















March Nine Months Ended With March 
1917 1918 1916 1917 1918 
Hides and Skins: Imports 
I I Ns oi. hina d.5 50s vocdses ssc $965,291 $156,080 $1,014,375 $3,308,243 $2,518,767 
Calfskins (dry, green, or pickled).......... 1,248,955 261,080 10,453,221 12,810,684 4,435,423 
Cattle (dry, green or pickled)... ......... 12,430,950 3,766,218 60,747,168 70,748,875 55,984,327 
Goatskins (dry, green, or pickled)......... 6,639,695 2,144,402 16,350,779 30,643,193 18,781,280 
Horse, colt and ass (dry, green, or pickled).. 1,038,732 162,628 1,454,177 . 4,711,033 1,451,265 
nS OG EEL SATE Fe tres POD 44,027 56,764 550,900 552,592 368,856 
SROOGTEING 6 Spi vides bac Hos cgdsesscesoce - 3,319,056 1,146,349 12,344,102 19,331,010 14,665,672 
All other (except furskins)................ 237,692 222,642 1,580,213 1,551,508 1,920,595 
NE x. winds kvcclmnessdieadatesakiae $25,960,448 $7,916,163 $104,494,935 $143,657,138 $100,126,185 
Leather and Tanned Skins: 
GODS. . cnkad asd 14 yccaiins ced taka been $457,054 $155,851 $2,458,013 $1,447,331 $2,286,201 
Goatskins (tanned skins for morocco)...... ers 2,581,671 7,589,524 512,684 
Patent, japanned, varnished, or enameled... 15,531 28,361 51,884 74,085 52,382 
Upper (dressed) 
a 6 re err ere oe 67,550 110,631 744,850 699,017 1,306,476 
SS 8 ys ak sos ceaeeenenes | fier 586,177 713,405 452,062 
ee OE DO a dd. OL. ahs 73,239 4,029 471,983 627,777 302,512 
a hs Bes aks he eee Cees 14,075 6,665 265,324 191,872 95,648 
Total RE OS Pe Perey Oe oe $238,252 $121,325 $2,068,334 $2,232,071 $2,156,698 
Total Leather and Tanned Skins......... 2,403,155 988,986 9,054,298 15,223,033 9,544,021 
Been ee a a ans He dks acc: 19,568 48,553 126,938 199,761 327,266 
Hides and Skins: Exports 
a. etter tai ec wal itiala ck TRRALYD VES 2 . $25,859 $245,841 $144,651 $523,090 $1,107,883 
RE his akg «cs ttn gaan alaeus <adinsa 46,898 159,442 2,325,814 1,379,177 1,668,088 
SR ha EG 5.2 ee ae eee 18,800 32,763 11,832 
Pa kcacntendnintee «ees panes aecains 4,531 51,637 338,616 241,436 629,657 
Ac aveeteakirasbekadeskb ecanecuen $77,385 $456,920 $2,827,881 $2,176,466 $3,417,460 
Leather and Tanned Skins 
I oc tn es 4 itil Wiad 6 gos hte ess kak Wik $614,126 $158,422 $2,867,014 $6,022,677 $3,519,256 
Ns aka ke dues OAs adeno Daakebewe 1,467,499 850,186 20,927,113 36,059,656 10,762,359 
Upper : ; | 
Rh cna Dads dpi S06 0Sd a RSs Zane de 850,699 614,456 4,304,123 6,367,463 . 5,545,377 
Ut in bake hack denavasad-chedendeeneaues < 1,697,786 615,880 12,800,823 22,742,925 11,807,723 
MP CU oe es 6 a ob ndr cos Saved aids 5 618,923 462,467 8,804,976 11,267,076 7,242,666 
Ty Bk 6 haa 5cdeche ie slowness $5,868,177 $3,510,299 $59,152,589 $90,750,341 $47,146,830 
Boots and Shoes: 
Children’s ......... Soren pene $273,771 $427,579 $1,871,518 $2,603,864 $3,335,579 
he TS PRR Dae: eee 1,146,215 1,494,183 29,622,883 13,247,041 17,216,223 
MI Cis > dacs had kas cco OR ene eeeeS 1,104,166 993,494 5,414,684 9,839,629 7,013,106 
, —_ Seacher paar Maen hey DT g aps” $2,524,152 $2,915,256 $36,549,592 $25,659,960 $27,564,908 
ag ctr Pa conve chau bebeaeeedeuule 31,783 25,602 141,791 320,117 249,805 
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IN STOCK 


FOR IMMEDIATE DELIVERY 
SPURS 


NICKEL 
GOLD 
GUN METAL 





SPUR CHAINS 











ALUMINUM 
BOOT HOOKS 


Neat,—strong. Weigh two 
ounces a pair. 


ALUMINUM 
BOOT JACKS 


Solid aluminum. Highly 
polished. Stronger than 
any on the market. Weigh 
3%4 lb. Entirely new. 


IMPORTED 
CUT STEEL BUCKLES 
$7.50 a dozen pairs to $12.00 a pair 


Samples of any of the above items 
sent by request. 


Fichtman-Alexander Co. 
36 East 20th Street, 


New York City 
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REG. U.S. PAT. OFF. 


LACES 


Considering Cordo-Hyde’s distinctive and un- 
equalled merits, it is no wonder it’s popular. 
The Cordo-Hyde lace is totally unlike any other 
lace—a new found material, capable of resisting 
wear. 
Cordo-Hyde has nothing in common with the ordinary 
fabric lace—it is in no sense a substitute for leather—it is 
a scientific answer of what a shoe lace should be. 
Cordo-Hyde will outwear many pairs of any other lace. 
Cordo-Hyde excels the leather lace, for as a manufactured 
product, it has uniform strength and it positively stays tied. 
Cordo-Hyde has the look and feel of leather—blending with 
and looking a part of the shoe. 

Cordo-Hyde can be dressed with the shoe and “smart- 
ens” with polishing. 

If they are shown they are sold. 

The Special Display Box contains one gross of 

40-inch round laces, 18 pairs each black, tan 

mahogany and cocoa. 

It will be sent you carriage charges paid at the 

regular gross price of $6.00. 

Samples and price list if you prefer. 


O. A. MILLER 


TREEING MACHINE CoO. 


BROCKTON, MASS. 
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DOUBLE SERVICE SHOES 
For Children 
With Textan 
DOUBLE SERVICE 
Toe and Heel 





Y emphasizing economy—the big national 
idea—in this children’s footwear, no sacrifice 
of quality has been made. They are typical 
King numbers. 

Every detail is correct and in addition they 
have the special feature 


7: | L Abdtntt Lot LILLE ITTITITIIIIIIIITIIIIIIIIIILIJIIJIIITILIT IIIT IIIT 


Textan Double Service 
Toe and Heel 


This means utmost durability with comfor 
and lightness to the tread. 
The footwear illustrated is made of selected 
Caribou with Goodyear Welt. Made in 
black and tan, imitation tip, soft toe, un- 
lined, and Double Service Textan Soles. 


Mrs. A. R. KING, Inc. 


19th and Brown Sts., Philadelphia, Pa. 
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THE SEASON’S SNAPPIEST STYLES 


x 
2 
Ready to Ship! 
Stock No. Price 
281 Patent Leather Oxford, Plain Toe, Leather Louis Heel, A-D..... $3.25 
277 Mahogany Brown Oxford, Im. Wing Tip, Cuban Heel, B-D...... 3.35 
279 Mahogany Brown Oxford, Plain Toe, Leather Louis Heel, A-D... 3.50 
106 Mahogany Brown Oxford, Im. Wing Tip, Military Heel, B-D...... 2.60 
274 Havana Brown Kid Oxford, Plain Toe, Leather Louis Heel, A-D... 3.50 
275 Havana Brown Kid Oxford, Im. Tip, Cuban Heel, B-D........... 3.15 
283 Black Kid Oxford, Plain Toe, Leather Louis Heel, C-D......... 3.50 
282 Black Kid Oxford, Tip, Military Heel, Welt, B-E............... 3.25 
104 Black Kid Oxford, Plain Toe, Leather Louis Heel, C-D.......... 2.25 
456 White Buck Sport Oxford, White Rubber Heel and Sole, B-D..... 2.75 
295 White Canvas Oxford, Plain Toe, Covered Louis Heel, Turn, B-D.. 2.15 
296 White Canvas Oxford, Plain Toe, Covered Military Heel, Turn, B-D 2.15 
146 White Canvas Sport Oxford, White Kid Trim, C-E............... 1.50 
ee «= nan Ws Gti Re BI Bi oc ccc scccicccsessccpcecccnseade 1.50 
ee eS rrr rn ee rere Fe 1.50 
Plain Pumps in Patent Leather, Dull Kid and White 
Canvas, High or Low Heels 
Boots in Brown, Gray and Black ; 
Send for Illustrated Circular and Price List 
» THE BOARDMAN SHOE CO. 


564 Atlantic Ave.; Boston, Mass. 
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Are Your Customers Wearing F rayed Ends? 


Do They Enjoy Twisting and Pushing a Piece of Fuzzy 
String Through Small Eyelets? 
You can easily gain their good will and future orders by selling them 


the best shoe lace made. 


“HUBTIP” “.okN 7) SHOE LACES 


EVERY PAIR PACKED IN AN ATTRACTIVE SINGLE PAIR CARTON. 72 CARTONS 
IN A HANDSOME COLORED CABINET WITH COUNTER DISPLAY EASEL. 


f “HUBTIP” Shoe Laces 
it WIACK 





““HUBTIPS’’ yr sess Look “New, J hes Fast Color 





GUARANTEED TO 





NEVER PULL OFF NEVER FRAY OUT NEVER WEAR TINNY 


Made in 27, 30, 36, 40, 45, 54, 63, 722 inch lengths. Put up also in cabinets of assorted lengths. 


Colors, Black or Russet. 


Send us your order now for trial cabinet. 


Frank W. Whitcher Co. maxers Boston, Mass., and Chicago, Ill. 
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TWO REMARKABLE EXAMPLES OF 


of Comly 


; Felt Slippers 


Fatented July 28, 1908 


The Extensive Range 
Beautiful Colors in 


Daniel Green Comfy Felt Slippers 


Two Popular Numbers Offered in 
23 Colors 
(Until further notice) 


No. 504—Women’s Peerless Comfy Slippers 
No. 489—Women’s Hylo Comfy Slippers 








Apple Green Lavender* 
a Austrian Blue** Light Blue* 
Black* Military Blue* 
- Brown* | Orchid* 
Copenhagen Blue Oxford* 
Chinchilla* Pink* 
Dark Green Purple 
Ecru* Red 
Fawn** Rose** 
Khaki Taupe** 
King Blue Wine* 





*No. 504 Catalog Colors. 


No. 489 


Many other ladies’ styles in the above colors. 
Children’s Comfys in red, pink, and shades of blue. 


**No. 504 and No. 489 Catalog Colors. 


Men’s and boys’ Comfys in handsome colors and fancy combinations 


Daniel Green Felt Shoe Co. 


MADISON AVENUE BUILDING, 25 MADISON AVENUE, NEW YORK 
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WHITE KID OR WHITE BUCK LACE OXFORD 
VAUGHAN’S IVORY SOLE 
COVERED WOOD HEEL 


DoNN D. SARGENT Co. 


SALEM, MASSACHUSETTS 


BOSTON OFFICE 


FACTORY 
407 BRIDGE STREET 195 ESSEX STREET 
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Brockton 


(Concluded from page 95) 
sided. He is also chairman of the 
group which met in’ Washington. 
Meetings of this group wi!l take 
place from time to time to consider 
the demands of the government for 
big deliveries on rush orders. Mr. 
Eaton has intimate relations with 
government officials- in Washington 
in connection with the army shoe 
production and is recognized as one 
of the leading men in that line of 
work. It is largely due to his efforts 
that so many army shoes are made 
in Brockton, while the house, of 
which he is now head, leads all 
others in the amount of army foot- 
wear produced. 
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FACTORY WORKERS 
IN LIBERTY LOAN 


Many Local 
Employees Subscribe 


As indicating the interest and 
patriotism of Brockton factory 
workers in connection with subscrip- 
tions to the United States Third 
Liberty Loan, it is of interest to note 
that a total of 10,336 men and wom- 
en employed in Brockton plants 
bought bonds. The total of these 
subscriptions was $680,200. This 
was entirely outside of the bond 
purchases made through local banks. 
Brockton was awarded an honor 
flag for exceeding its quota of $2,- 
220,000 and came over the top with 
a $3,000,000 subscription to the 
Third Liberty Loan. 


Haverhill 


MANUFACTURERS 
MAKE BUYING TRIPS 


Search for 
Shoe. Materials 


Haverhill manufacturers of wom- 
en’s footwear are, while fairly over- 
whelmed with orders for immediate 
and future delivery, in constant need 
of shoe materials, especially kid 
skins. In good grades of the latter 
and in sheepskins as well, the tan- 
ners are sold up to the limit of pro- 
duction. In this connection, it can 
be stated that several Haverhill shoe 
men have recently visited the lead- 
ing tanning centers for the purpose 
of obtaining leather. As one manu- 
_facturer put it: “There is no need 
of making a selling trip, but there is 
need of a buying trip. That’s the 
sort of journey I have been making 
in trying to get leather from the tan- 


ners, and meeting with only moder-- 


ate success, at that.” 


SEVERAL CONTRACTS 
OBTAINED 


Concerns Here Doing 
Government Work 


Already several concerns in Ha- 
verhill, whose representatives have 
visited Washington, have obtained 
contracts from the government. 
Among these are. several of the 
smaller houses. Thus far none of 
the larger concerns have made se- 
rious efforts in this direction. It is 


the opinion of Mr. French that in 
the near future some of the big shoe 
manufacturing concerns in Haver- 


hill will be in line for government 
work. This, he adds, will be of 
great importance to Haverhill and 
to. Haverhill interests, inasmuch as 
it will give continuous employment 
to a large number of men and wom- 
en in.this city and vicinity. 


JULY BUYING 
WILL BE HEAVY 


Many Spring Orders 
to Be Placed 


The month of July this year is ex- 
pected to break all records as re- 
gards visiting shoe buyers in Boston 
and in Haverhill. These men will 
come from all points West and 
South with a real serious purpose as 
regards their purchases for next 
year.. Along this line one of the 
large buyers said to a Haverhill 
manufacturer recently: “I shall be 
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in Boston in July when I will place 
with you my entire order for next 
spring.” ‘This was a jobbing con- 
cern, which would naturally buy 
farther ahead than a retail dealer. 
Nevertheless, those manufacturers 
who do business direct with the re- 
tail trade (and there are a larger 
number of these in Haverhill than 
ever before), are getting similar 
promises from customers. Salesmen 
to the retail trade will go out very 
early with spring samples, in order 
to book spring orders during the 
months of August and September. 
Goods ordered in this way will be 
piled up at the factories pending de- 
livery. This will add an extra bur- 
den to the manufacturer. Yet un- 
der present conditions, it seems the 
only solution of the shoe supply 
problem for 1919. 


BOSTON SHOE | 
STYLE SHOW 
Many Haverhill 
Exhibitors 

A substantial representation of 
Haverhill shoe manufacturing con-. 
cerns will be in evidence at the Bos- 
ton Shoe Style Show, to be held at 


. the Copley-Plaza Hotel in that city, 


July 8 to 12, under the management 
of R. J. Walsh.: Not less than 25 
Haverhill concerns have signified 
their intention df taking sample 
rooms for the purpose of displaying 
their lines and also of having shoes 
shown on the feet of young women 
models.. This latter demonstration 
will take place each evening during 
the show and will undoubtedly at- 
tract several hundred members of 
the trade to the exhibition. As a 
means of boosting Haverhill in par- 
ticular and New England in general, 
this Boston Style Show will be the 
most important event of its kind 
that has ever taken place. 


Boston 


Over the Top 
for Liberty 

In the great and _ successful 
“drive” in behalf of the Third Lib- 


‘erty Loan, the allied shoe and 


leather industry of New Fngland 
gave a most creditable account of 
itself. 

While reports have not yet been 
received from many outside centers, 
it is believed that the New England 
trade total will not fall far skort of 
$14,000,000 or $15,000,000. 


The largest single subscription in 
Boston was that cf the United Shoe 
Machinery Corporation, $1,000,- 
000. Other large subscriptions, 
variously placed, included $1,000,- 
000 by Endicott, Johnson & Co.; 
$610,000 by R. H. Long of the 
Framingham Shoe Co.; $410,000 
by Rice & Hutchins, Inc., and em- 
ployees; $303,000 by the A. C. Law- 
rence Leather Co. employees; $250,- 
000 by Proctor-Ellison Co.; $250,- 
000 by Howes Bros. Co.; $250,000 
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tC TRADE MARK _REGI/STERED. 


High Grade 
Army Footwear 


ODAY’S practically unlimited call 

from the better-class shoe dealers 
for high-grade boots and shoes built on Army 
lines has brought our “Witch-Elk” specialties 
into heavy demand. 

















Dealers having both military and civilian trade in army 
footwear are finding “Witch-Elk” models rapid business- 
getters. Their specifications and prices meet the require- 
ments of first-class modern merchandising. 


“Witch-Elk” army shoes, in large quantities, have 
had the severe test of actual service at the front. 
Just now we are making large shipments to the 
French army. 


“Witch-Elk” 







No. 821 
“Witch-Elk” No. 318 Officer's 
Officer's Field Boot nan 
‘ucher 


THE styles shown here are: 


No. 318—Seneca veal uppers; tan color; full 
double sole; chrome middle-sole; unlined leg; 


Goodyear welt ; 18-inch top. 
Wholesale Price, $12. Single Pairs, $12.50 


No. 821—Norwegian veal uppers; tan color; 
vamp lined with chrome side leather; quarter 
unlined; half bellows tongue; full double sole; 
chrome middle-sole; Goodyear welt. 


Wholesale Price, $7.50. Single Pairs, $8 
Send for Catalog of Army and Sporting Lines 


~Witchell - Sheill Company 


DETROIT, MICHIGAN 
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by Grafton & Knight Manufactur- 
ing Co.; $200,000 by W. H. McEI- 
wain Co.; $200,000 by Thomas G. 
Plant Co. and employees. 

Other subscriptions of $25,000 
and up included the following: 


Winslow Bros. & Smith Co., Beggs | 


& Cobb, Inc., L. Q. White Shoe Co., 
W. L. Douglas Shoe Co., Geo. E. 
Keith Co. M. A. Packard Co., 
Churchill and Alden Company, 
Northwestern Leather Co., Regal 
Shoe Company, W. J. Fallon, Cush- 
man-Hollis Co., Dingley-Foss Shoe 
Co., Commonwealth Shoe -and 
Leather Co., Whittemore Bros. 
Corp., Kistler Leather Co., Farns- 
worth, Hoyt & Co., F. W. Whitcher 
Co., B. A. Corbin & Son Co., A. J. 
Bates Co., Hartmann Bros. Inc., 
Edwin Clapp & Son, Inc., Hunt- 
Rankin Leather Co., United States 
Leather Co. of Massachusetts, L. B. 
Southwick Co., Fred F. Prior Co., 
F. E. Jones Co., L. J. Estabrook & 
Co., Dean, Chase Co., Boot and 
Shoe Workers Union, Leonard & 
Barrows, Dungan, Hood & Co., Inc., 
Marden, Orth & Hastings Co., Bris- 
tol Patent Leather Co., England, 
Walton Co., F. M. Hoyt Shoe Co., 
Hilliard & Merrill, Inc., Ladew- 
Jones Co., L. Beebe & Sons, Ayer 
Tanning Co. 

Total trade subscriptions in the 
various large manufacturing centers 
like Brockton, Lynn, Haverhill, 
Marlboro, Rockland, Peabody and 
Manchester, N. H., and Auburn, 
Me., were very gratifying, at least 
two of these centers subscribinz 


fully $1,000,000. 


Opens Boston 
Office 


Ed. McGunnigle, representing 
McAdoo & Allen, of Philadelphia, 
manufacturers of Goodyear welting, 
and .also the Houghton Heel & 
Leather Company, has opened a 
Boston office at 207 Essex street, 
room 420, where he will show sam- 
ples of the line. Ed. is well known 
to the Boston and New England 
shoe manufacturing trade upon 
which he has been calling for many 
years. His new office in Boston will 
enable him to render increased serv- 
ice to his customers. 


Shoeman Reported 
Wounded at Front 

In one of the casualty lists issued 
this week, 2nd Lieut. D. F. Ladd is 
reported as slightly wounded. Lieut. 
Ladd before entering the service was 


office assistant to Chester F. Craigie 
of the Educator Department of Rice 
& Hutchins, Inc., Boston. 


Private Eaton 
Wounded in Action 


Private Malcolm C. Eaton, the 
youngest son of William E. Eaton, 
of the Rogers Fibre Company, Bos- 
ton, was wounded ‘in action April 
20 at the battle of Seicheprev. Pri- 





MALCOLM C. EATON 


vate Eaton was in Co. A, 102 Ma- 
chine Gun Battalion and his “bunk” 
mate was killed in the same fight. 


Visiting Boston 
Market 


Harry Smith, manager of R. P. 
Smith Shoe Co., Chicago, arrivéd in 
Boston Wednesday on a business 
trip, staying at the Touraine. He 
planned to leave Boston again at 
the end of the week. 


Wholesalers and ' 
Returned Goods Evil 

The New England Shoe Whole- 
salers’ Association has gone “over 
the top” in the Returned Goods 
movement, according to advices 
just received from Secretary S. 
W. Campbell of the National 
Association. 

This 100 per cent compliance of 
the Association’s members with the 
recommendation of the Returned 
Goods Committee made at the an- 
nual meeting January 11, 1918, nat- 
urally has greatly pleased President 
Peter W. Hutchison and the other 
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officers of the New England Asso- 
ciation. 

In transmitting the information, 
Secretary Campbell suggests that 
the Association order a “service 


. flag” at once. 


A meeting of the New England 
Association’s Executive Committee 
will be held May 22. 


Two Western 
Factory Buyers 


Messrs. O’Brien and Bergman, 
factory buyers for the Brown Shoe 
Company, St. Louis, are in Boston 
this week on one of their frequent 
buying trips. Mr. Bergman is a 
general buyer, while Mr. O’Brien - 
buys for the sole leather depart- 
ment. Both are well known in this 
city through the large business 
which they represent in their respec- 
tive departments. 


Nashville House Shows 
Record-Growth 


The original factory of J. W. Car- 
ter & Co., Nashville, Tenn., made 
men’s heavy shoes for the jobbing 
trade. In 1914 Mr. C. A. Goding, 
formerly of Boston, Mass., acquired 
the controlling interest, and began 
the manufacture of men’s dress 
welts and the company is now 
operating two factories in Nashville, 
Tenn. The two Nashville fac- 
tories have a capacity of 5,500 pairs 
per day. 

In 1916 J. W. Carter, C. A. God-_ 
ing, M. A. Phelan, and H. A. Howe 
formed the J. W. Carter Chicago 
company, which company purchased 
the~ MacDonald-Kiley factory of 
Cincinnati, and moved the same to 
Chicago, making a higher grade of 
men’s dress welt shoes. This factory 
has made marked progress, having 
a capacity of 2,500 pairs per day. 
Recently this concern organized fac- 
tory No. 2 in Chicago, with Fred- 
erick Tilt, for many years superin- 
tendent of the Holland Shoe Com- 
pany, taking charge of the manu- 
facturing. 

The capacity output of the four 
factories with the recent additions is 
now brought up to 10,000 pairs per 
day, and it is the idea of the company 
to standardize their shoes. In fact 
this plan has been very largely re- 
sponsible for the phenomenal suc- 
cess they have made. It is said 


that the total volume of the ship- 
ments for the year 1918, as indi- 
cated by present sales, will reach the 
$5,000,000 mark. 
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A Corner OF THE LABORATORY 


Tests at Every Step Protect. 
Users of “Du-Flex” Soles— 


This company was the pioneer in bringing 
the importance of standardization in fibre 
sole products to the attention of the manu- 
facturer and consumer. All raw materials 
are tested in our laboratories, where ex- 
“perienced chemists carry on a chemical 
and physical analysis.. Coming up to 
specifications, they are passed by the head 
chemist. Failing to meet with the tests 





means prompt rejection. The very highest 
grade of Para rubber is used in all 
DU-FLEX products. The rubber and fibre, 
together with the ingredients necessary for 
vulcanization and color are weighed out 
in the compounding room. From here 
they go to the milling department, where 
all ingredients are worked into a homo- 
geneous mass. 
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We Make Almost 
5000 Pair Daily 


ma sa tax | By the Way | «. 


All 








If We Now Had 
8000 Pair Daily 
Could Sell 


Them All 














OFFICES: 


196 CHURCH ST., 
NEW YORK, N. Y. 


PITTSBURGH OFFICE, 302 Lyceum Bldg. 
PHILADELPHIA OFFICE, 406 Central Trust Bldg. 


We appreciate the manner in which orders are com- 
ingin. Our request of two weeks ago for early placing 
seems to have hit the right spot. 


Please bear in mind you'll benefit from this in more 
than one way. It will mean early deliveries and more 
stock shoes supplied. 


Even now our stock department is getting into its 


regular stride. With your help, we’ll keep it in a 
position to give you the shoes you need at the. right 


time. 
HERE’S ANOTHER TIP 


The demand for our shoes has increased about 100% 


in two years. What more can. we say to prove that | 


we have built up a name as the best makers in our 
grades? 


In fact you know from your sales why we are justified 
in this claim. Aren’t you glad we’re business friends? 


Diamond HhozC- 


DETROIT OFFICE, 
BALTIMORE OFFICE, 31 


CHICAGO OFFICE, Lees Bldg. 


FACTORY, 


BROCKTON, 
MASSACHUSETTS 


213 Bowles Bldg. 
7 No. Howard St. 


CLEVELAND OFFICE, No. 801 Arcade Bldg. 
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READY NOW! 





SANDALS -- OXFORDS -- PUMPS -- BOOTS 





810 Tan Grain Sandal 

733 Tan Lotus Sandal 

730 Black Calf Sandal 

752 White Sandal 

1036 Tan Lotus Play Oxford 


301 Gun Metal Button 
302 Patent Button 

300 Black Kid Button 
285 Smoke Elk Blucher 
385 Smoke Elk Button 
235 Tan Lotus Blucher 
320 Tan Lotus Button 


HAGERSTOWN SHOE & LEGGING CO. 


HAGERSTOWN, MARYLAND, U.S. A. 


84-11 11%-2 2%4-6 
$90 $1.00 $1.40 
1.00 1.15 1.50 
100 «LIS —Ss1.50 (?) 
1.00 1.15 1.50 . 
1151.35 


CATALOG 





CATALOG 











1.75 2.00 
1.75 2.00 
1.75 2.00 
2.00 2.35 
2.00 2.35 
2.00 2.35 
2.00 2.35 
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“The Credit Clearing House, 
“440 Fourth Avenue, 

“New York City. 
“Gentlemen: 

“I sold out my business and discontinued, as I intend to 
take a rest. I intend to visit New York next fall and will 
probably see you. However, 1 wish to thank you for your 
‘superior credit system’ and the prompt results and just 
considerations I received through you from all the whole- 
sale houses with which I dealt. I can cheerfully recommend 
your house above any commercial rating agency in ex- 
istence. 

“I have paid all bills (whether due or not) in full. 
Kindly notify those houses who may inquire regarding me 
that I have discontinued for a year or so, and oblige 


“Sincerely, 


THE CREDIT CLEARING HOUSE 
“Builder of Better Credits” 
Offices in all important cities 
Executive Offices: 440 Fourth Ave., New York, N. Y. 
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ESSEX 


DAVID REED, MGR. 


Good beds—Oh, what rest they afford 
— a long journey or a hard day’s 
work. 


A refreshing bath, a good supper, a 
smoke and then— 


Slumber comes quickly, it is peaceful 
and restful. Tired nerves are re- 
freshed for another day’s duties. 


Not in every hotel are the comforts of 
the Essex found. 


Opposite South 
Terminal Station. 


BOSTON, 
MASS. 
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A LINE 100% COMPLETE AND FINE 








“Everything new that’s good”—as usual 


7 LN 


“DUKE” “FULL DRESS” “CAMBRIDGE” 





You can turn prospective purchasers into regular customers, 
easily, if you sell the 


“H and F” SHOE FOR MEN 


Salesmen are now out with Fall Styles. . | 





Ask to see our Leggins, both spring front and strap fastening. There are 
two styles, each to retail at $10 to $20. 

Salesmen are also showing officers’ shoes in Mahogany, Chrome Calf and 
Cordovan. 


yD a .* 


“DIXTE”’ “RALEIGH” “ARGYLE” 





We have always had an eye to the service a shoe must perform, and have 
never lost.an opportunity to make the service of the H & F' shoe perfectly 
satisfactory. 


HOWARD & FOSTER COMPANY 


WELTS EXCLUSIVELY 
FACTORY, BROCKTON, MASS. 


Boston Office, 134 Summer St. New York Office, R. 1008 Marbridge Bldg. 
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Bass line. 


Style No. 1198 


WILTON 








Felt Slippers, Boudoirs 
Spats 


Will Be High and Scarce 


1918 orders. We have a good sup- 
ply in sight and hope to take care 
of your needs 


()*» factories decline any further 


BUT 
GET YOUR ORDERS IN EARLY 
AND 
WE WILL DO OUR BEST 


Write now for prices, samples and 
details 


Laing, Harrar & Chamberlin 


.43 N. 3rd St. - - - - - +- PHILADELPHIA 
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THE WILTON SHOE 
MADE BY BASS 


This line of shoes is built to sell at a lower price than the regular 
Certain changes have been made, such as the use of the 
highest grade fibre counters instead of leather counters, which 
reduce the price but in no way affect the wear. 
shoes that wear stands behind this new line with the same force 
that has characterized Bass Shoes for over 40 years. 


Bass reputation for 


The shoe illustrated is a big selling Wilton model. Our 
complete new catalogue shows the Wilton line in addition 
to our others. Write for it. 





Brown. Kangaroo Foxed Blucher, Goodyear Welt, 
Tip, Cloth Lining, Gilt Klondike Eyelets, Double 
Sole, Munson Last. 


No. 1198 





To. Order 5-12, A to EE. 





G. H. BASS & COMPANY 


SHOEMAKERS 


MAINE 


2 Sie ose 








500 ROOMS 


Absolutely Fireproof 


Hotel Chelsea 


West Twen' a ae sft Gere Seventh Avenue 


sumaonagr PLA 
Room with adjoining bath, ry 00 and $1.50 
Room with private bath, $2.00 
Suites lor, bedroom and bath, 33. 00 and upward 
Club reakfast, 25c > Special Luncheon, 50c up. 
T "H up. Cafe attached 


From Pennsylvania es Seventh Avenue car south to 
Twenty-third Stree 
Guns Sontedh, Fourth —_ car south to Twenty-third 


‘tree’ 

Lackawanna Erie, Reading, Baltimore & Ohio, Jersey 
Central and Lehigh Valley R. R. Stations, take ce Twenty- 
third Street crosstown car east to Hotel C 

Principal Steamship Piers foot West Twenty-third Street, 
take Twenty-third Street crosstown car. 

WRITE FOR COLORED MAP OF NEW YORK 


400 BATHS 








quality shoe laces for 
every requirement 


- an 8 for ey fa ot 
ingle or the fine jo 
bing — ’ 


Finished with Nufashond 
ae Ties we (potent cone applied 
for). braid itself 

= age saairgacll won't 
pull off. 

Samples and particulars 
upon request. 


Narrow Fabric Co. 
Reading, Pa. 
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"THESE are days when stand- 
ardized merchandise of 


known quality is preferred by the 
majority of purchasers. 


“Onyx” @ Hosiery 


has from the very start been made 
in accordance with the very high- 


est standards. 


“Onyx” therefore has. gained 
the confidence of the buying 


public. 





Emery -Beers Company, Inc. 


Sole Owners of “‘Onyzx’’ Hosiery 


BROADWAY AT 24th STREET 


NEW YORK 


PHILADELPHIA OFFICE BOSTON OFFICE 
1033 Chestnut Street 31 Bedford Street 
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CHICAGO OFFICE 
The Lytton Bidg. 
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THE 


HANDY 
LACE TIPPER 


One-half Actual Size 


Pat. July, 1917 


$3.75 in the U. S. 
A. 200 assorted 
tips free. 


One box contain- 

ing 1500 assort- 

ed tips $1.00 any 
jobber. 


In the next issue of 
the Boot and Shoe 
Recerder we will 
print the names of 
jobbers stocking the 
HANDY .LACE 
TIPPER. This 
would have been 
done in this issue, 
but was delayed’ on 
account of our in- 
ability to obtain 
their consent. before 
this went to press. 


World Supply Corporation 
LONGACRE BUILDING 


Cor. 42nd Street and Broadway 


* New York 


U.S. A. 
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25% 

On Your Fire Insurance 
Every Little Bit 
Helps in These Days 
of Close Figuring 

ASK US HOW YOU CAN 
GET SUCH A BENEFIT 


EACH YEAR SEES MORE SHOE 
FIRMS INSURED WITH US— 


It is never too late for you, but the 
earlier you come in the better. 


FITCHBURG MUTUAL 
FIRE INSURANCE CO. 


FITCHBURG, MASS. 


The city of 141 diversified industries, 
99% of which are locally owned 




















Shoe Knowledge 
That You Need 


You’ll find it all in “The 
Shoe and Leather Lexicon’’ 


“The Shoe and Leather Lexicon” defines and illustrates 
every trade and technical term used in the shoe and leather 
business, from the raw product of the tannery and mill 
through all processes to the finished shoe. It contains 
correct anatomical drawings of the foot, tables of foot and 
last measurements, standard carton sizes, classifications 
of leather, and standard size lengths of last measurements. 


It is, in short, a complete correspondence course in 
one handy little volume for only 40 cents a copy. 
3 copies for $1.00. 


Boot and Shoe Recorder Pub. Co. 


207 South Street, Boston 
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Changes in Business 
‘ The Last Week’s Failures, Suspensions and Changes 


Failures 


Lynn, Mass.—A. E. Hubbard & Co., scrap leather, 
reported assigned to Walter W. Pyne, a Lynn 
attorney. 

Simon-C. Allen, leather remnants, reported filed 
a voluntary — in bankruptcy, scheduling 
liabilities at $2,910.36, with no assets. 

New Bedford, Mass. a Crowley (Au Bon 
Marche), shoes, etc., reported on April 23 he 
made a general assignment for the benefit of 
creditors to John Y. Fuller of New Bedford 
and on the 29th an involuntary petition in bank- 
ruptcy was filed against him by five creditors. 

Eudora, Ark.—S. Marcus, shoes, etc,, reported 
petitioned into bankruptcy, placing liabilities at 
$8,196 and assets at $5,147. 

Laurel, Del.—Abraham Goodman, shoes, etc., re- 
ported store has been closed on executions ag- 
eregating $7,300. The stock has been appraised 


t $5,000. 

Elkhart, Ind.—Lee Pence & Son, shoes, reported 
information to hand intimating that they were 
duly adjudged bankrupts on the 25th ult., and 
a4 first meeting of creditors will be held 
on Ma 

Creston, 4 > eawin C. Keith se 3 's Shoe Store), 
reported a compromise offer of 30 per cent has 
been submitted and all the large outside creditors 
have agreed to settle on that basis. 

New York City.—Blasberg & Friedman, (93 Pitt 
St.), leather and findings, r petitioned 
into tr tage § Liabilities are $10,000; assets 
are $2, Max Blasberg also made an assign- 
ment to Louis B. Cohen. 

Samuel Epstein, shoes (Clinton and Broome 
Sts.) reported offering to compromise at 65 per 
cent. 

Samuel Epstein, shoes, reported ‘meeting of 
creditors called on April 30th for the purpose of 
considering the present condition of his affairs. 
Epstein appeared with an attorney and it de- 
veloped that Epstein called in an auctioneer for 
the purpose of selling stock and entered into an 
agreement by which the stock was to be turned 
over to the auctioneer for $7,500. Creditors 
at the meeting were of the opinion that the 
stock would inventory at about $14,000. It 
developed that the approximate liabilities of 
Epstein were ,000, of which $14,000 was 
owing for merchandise and about $6,000 -bor- 
Towed money. He could. not satisfactorily ex- 
plain to creditors his object in trying to 
his stock without consulting his ‘ereditors. A 
proposition of settlement was made by the at- 
torney on f of Epstein by which a set- 
tlement of 50 per cent was to be made. This 
offer was declined and a proposition was made 
by the creditors under which they will agree 
to accept 65 per cent as settlement in full of 
their claims. This settlement is to be in 
form of 33 1-3 per cent cash and the balance in 
secured notes. In the meantime the auctioneer 
is insisting that the sale be carried through 
and pending a settlement of the matter the money 
covering the purchase price has been turned over 
to a trustee. It appears that Epstein received 
a deposit from the auctioneer of $200, which 
amount has been disposed of and the a:nount 
turned over to the trustee is $7,300. A further 
meeting of creditors was to be ‘held May 2, at 
which time Epstein and his attorney will report 
whether or not they will agree to make settle- 
ment on basis of 65 per cent. 

Brooklyn, N. Y.—Samuel Schangold (78 Thatford 
St.), shoes, reported petitioned into bankruptcy. 

Stratford, Ont.—Dunford Elk Shoes, Ltd., reported 
have paid their creditors this week a final divi- 
dend in full settlement of 28 1-3 per cent. 

Changes 

Boston.—Continental Leather =. 
porated with capital of $50, 

Phillips Shoe Co., shoes, OP kilip S. Fineberg 

business certificate. 

Haverhill, Mass——W. S. Bray & Son Co., counter 
manufacturers capital stock increased to 


$125,000. 
” Mass. —Cambridge Color & a 


leather, incor- 


Somerville, 
he incorporated with capital of $100, 

Ansonia, Conn. —Herman Rosenthal, shoes, etc., 
sold out. 

ra, = Ill. “ace Dry Goods Store, shoes, etc., 

Pekin, onl —Famous Clothing and Shoe House, 
shoes, etc., will discontinue. 

San Bernadino, Calif—Watkin’s Bootery, shoes, 
succeeded by Bennett’s Inc., Redlands. 

The Wulff Shoe Co. has filed amended articles 
of incorporation with the Secretary of State, 
increasing capital from $18,000 to $40,000. 

Beattyville, Ky.—Thomas Pryse, ye shoes, in- 
corporated with capital of $2,500 


Chicago, Ill.—Prochov & Rider, shoes, etc., suc- 
ceeded by Sam Harris. 
Harry B. Solomon (3614 Irving Park Blvd.), 
shoes, reported sold out. 
Wolf Maggid, shoes, etc., sold out to I. Sil- 
merman. 
Stephen Szenfer, shoes, succeeded by John 
Milsinski. 
Pocahontas, Ia.—Elmer Larson bought an interest 
in a dry goods and shve business here. 


Blue Rapids, Kas.—N. S. Flack, shoes, etc., Aaron 
De Young admitted. 
Wolf, shoes, succeeded by 


Mt. Clemens, _—*. 
F. Wolf & 

Crookston, Mine. cel iy Bilben, shoes, succeeded 
by Bilben & Gillan. 
Gillan & Rodseth, shoes, etc., succeeded by 
Bilben & Gillan. 

Cadillac, Mich—Thos. McGee (McGee’s Shoe 
Store), shoes, reported sold out to Jeannot & 
elson. 

Zumbrota, Minn.—Sigmond & Sons, shoes, etc., 
succeeded by Goodhue County Co-operative Co. 

Tamora, Neb.—Cecil as shoes, etc., sold out 
to Peters & Backbe: 

— N. J.—Adolph © Stein Est., shoes, etc., sold 


Sica N. Y¥.—S. E. Clark, shoes, sold out to 
Frences Danzig. 

Rochester, N. Y¥.—Crestent Children’s fice Mfg. 
Co., incorpeceees with capital of $1,000. 

Raleigh, N. C.—N. G. Aad, shoes, etc., “out of 
business. 

Middletown, N. Y.—O. & W. Dry Goods Store, 

s, etc., out of business . 
New York City.—Angelina Calabreece (127 Nas- 
sau St.), shoes, succeeded by Frank Calabreece. 
Joseph Freeman (154 Essex St.), shoes, sold 
out to M. F. Steinberg. . 
Schoen Bros., Inc., shoe manufacturers, in- 
corporated with .capital of $50,000. 

Edgerly, N. D.—Bentson’s Big Ready-to-Wear 
Store. In our April 6 issue we published the 
report that Bentson’s Big Ready-to-Wear Store 
had sold out to R. M. Brown. We are in- 
formed by Bentson’s Big Ready-to-Wear Store 
that this was an error—that Bentson’s Big Ready- 
to-Wear Store purchased a small bankruptcy stock 
in an adjacent city and disposed of same to R. 
M. Brown, and that perhaps this is how the 
report came to our notice, but that they, Bent- 
son’s Big Ready-to-Wear Store, are still in 
business and have every intention of rema:ning 
indefinitely. 

Cando, No. Dakota.—Harry Downs, shoes, sold out 
to Oscar id. 

Davenport, Ia.—Vanderslice-Stahmer Shoe 
manufacturers of wood sole shoes, in our issue of 
April 27, under this heading, we reported this 
firm selling or sold out. We are in receipt of a 
letter from them under date of May 6 stating 
that they have no intention whatever of selling 
out and that this report is false. We are, there- 
fore, recalling this report herewith in justice to 
this firm. The Vanderslice-Stahmer Shoe Co. 
state that they are greatly increasing their 
business on wood sole shoes. 

Creston, Neb.—Wagner Mercantile Co., dry goods 
and si , sold out to Pape & Anderson. 

Horace, Neb.—F. Harris, dry goods and shoes, suc- 
ceeded by L. Pierce. 

Madison, Neb.—F. Freschauf, dry goods, shoes, 
etc., sold out to C. McKnight. 

Akra, No. Dakota.—B. S. Thorwaldson, dry goods, 
shoes, etc., . out to W. P. Thorwaldson and 
E. J. Sknold 

Kensal, No. Dakota J. E. Strong, dry goods and 
shoes, sold out to a farmers’ organization. 

Mission Hill, No. Dakota.—Rasmus Peterson sold 
his interest in the dry goods, shoe, etc., business 

to T. Daugherty 

Westfield, No. Dakota Henry Boer bought _the 
dry goods, shoes, etc., business here. 

heiguie, Okla.—G. Parnell, dry. goods ima 
shoes, sold out to Scott Bros. 

Amherst, Wis.—Mr. Green has purchased the dry 

s, shoes, etc., stock of O. A. Nelson and 
is moving same to Stevens Point. 

Beloit, Wis.—John Foster Shoe Co. sold its retail 
business here to Joe Breen. 

Dickeyville, Wis. (Grant Co.)—H. J. Lebben sold 
a half interest in his dry goods and shoe busi- 
ness to his brother Antone. 

oy yp oy Vanderwal bought the Maus 
dry goods and shoe business here. 

Hubbard, Minn ——M. Norman, dry goods and 
shoes, will move to Park Rapids, Minn. 

Langdon, .—Geo. Bowers, dry goods and shoes, 
succeeded by Bowers & Burke. 

Avoca, Neb.—L. J. Marquardt sold his interest in 
the dry goods and = ~— of B. C. Mar- 
quardt & Co. to J. Ruhge. 


Elm Creek, Neb—R. Mitchell, dry goods and 
shoes, sold out to the Farmers’ Mercantile Co. 
Gordon, Neb.—C. Potts bought an interest in the 
Clarke & Potts dry goods and shoe business. 
Kulm, No. Dakota—John L. Schuldheisz, dry 
goods and shoes, sold out to Anderson Bros. 
New Salem, No. Dakota.—W. F. Dietring bought 

the Cartwright, dry goods and shoe business. 
Buffalo, N. ¥.—Syracuse Sterling Shoes, Inc., cer- 
tificate of incorporation of this firm capitalized 
at $20,000 has been 
Lincoln, Neb.—Gold & Co. 
porated with capital of $200. 
Brooklyn, N. Y.—Antonio Giliberti (2128 Fulton 
St.), shoes, left town 
New York—Fifth Ave. Novelty Shoe Co., shoe 
manufacturers, incorporated with capital of 


$30,000. 

Penn Yan, N. Y.—The Rochester Shoe Manufac- 
turing Co., recently reorganized. 

Old an N. C.—J. N. Nesbitt, shoes, etc., suc- 
ceeded by Nesbitt & Hughes. 

Cincinnati, Ohio.—Premier Ba Shoe Co.,  re- 
cently incorporated with capital of $10,000. 

Middletown, Ohio.—Finkleman Shoe Store, 637 E. 
Third St., shoes, reported Sam Finkleman, pro- 
prietor, announced that he will change the name 
of his store to the Mammoth Shoe Store. 

Sapulpa, Okla——The Hub Shoe Store recently in- 
corporated with capital of $10,000 

Johnstown, Pa.—Samuel Alexander, shoes, has pur- 
chased the Louther Shoe Store at 547 Main St. 

Britton, So. Dakotax—The Equity Cash Exchange, 
to deal in general merchandise, incorporated. 
Capital, $75,000. Incorporators, Lewis Kilker, 
Ben F. Berger, Fritz Wolf. 

Pierre, So. Dakota——G. Wiblemo, men’s furnish- 
ings, bought. the Moore Shoe Co. 

Edna, Texas.—Power, Egg & Co., dry goods and 
shoes, changed name to Egg & Hasdorff Co 

Arena, Wis.—E. A. Reimann sold his nr’ interest 
in. Reimann & Hamilton Co., s and 
shoes, to his partner, Geo. Hamilton, who sold 
the interest to Leo Roberts. New name, Ham- 
ilton & Roberts. 

Bangor, Wis.—Ernest poten, dry goods and shoes, 
sold out to Kucha Bro: 

Sheldon, Wis.—H. C. hom. of H. C. Brown & 
; dry goods “and shoes, succeeds E. D. Lacy, 


leceased. 

Meehan, Wis.—O. A. Stolin is organizing a farmers’ 
store to handle dry goods and shoes. 

Montfort, Wis.—Oscar Knutson has sold his dry 
goods and shoe business to Mr. Dickinson of 
Shellsburg, Wis. 

Tacoma, Wash.—Stone, Fisher Co., shoes, etc., Geo. 
H. Stone setions, 

Dover, N. H.—lIreland-Grafton Co., shoe manu- 
facturers, capital stock increased $45,000. 

New York City.—New York port Purchasing 
se have moved to 515-517 Broadway. 

iversal Sample Shoe os Inc., shoes, 
incorporated with capital of $2,000. 
South American Leather Co., ‘Inc., incorpor- 
ated with capital of $500. 
Morris Sayetta, shoes, sold out business at 
66 Delancey St. to Samuel Hasenfutter. 
Phillips Shoe Co., Inc., wholesale shoes, re- 
ported about to liquidate. 

Columbus, Ohio.—Joe Mattox, shoes, ‘Mts sold 
out to Mr. Vernon Ave. Bargain Stores Co. 
Brooklyn, N. Y.—Louis Reisman, 3s, sold out 

at 5202 Fifth Ave. to Albert Heilbrun. 

Rochester, | Y.—Burrows Shoe Co., Inc. (15 

nia St.), shoe manufacturers, recently com- 
menced business. 

Marmarth, N. D.—Marmarth Mercantile Co., 
shoes, etc., closing out. 

Tahlequah, Okla—J. A. King & Son, shoes, etc., 
sold out to Dave King. 

Eugene, Ore.—S. H. Friendly & Co., shoes, 
etc., sold out to Momorran & Washburn. 

Philadelphia, Pa.—Ziegler Bros., shoe manufactur- 
ers, moved from the Fifth Ave. building to the 
Marbridge building, at the corner of Broadway 
and Thirty-fourth St., or 47 West 34th St., 

where H. A. Manchell will be in charge of 
Greater New York in the selling and Hugh M. 
Deyo and Lewis D. Ziegler, Jr., will make their 
headquarters as general representatives of the line. 

Kingsville, Texas—J. B. Ragland Mercantile Co. 
increased capital from $20,000 to $60,000. 

McNairy, Tenn.—Owen & Barber, shoes, etc., suc- 
ceeded by J. N. Owen 

Chelsea, Vi yim 4 , ee & Co., shoes, etc., 


shoes, etc., incor- 


succeeded ‘° Burgess. 
Port Wing, Wis wt oh, A. Gidmark, shoes, etc., 
closing out. 


Ste Genevieve de Batiscan, P. Q.—St. “Armand 
Biron & Co. (Ltd.), tanners and moccasin. manu- 
facturers, incorporated with authorized capital of 
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SALESMEN WANTED 


“Recorder” rates for space less than one-eighth 


Space ltime 7times 13 times 
i eee, $4.00 $3.00 $2.75 
a 8.00 6.00 5.25 
So Perrere 12.00 9.00 7.75 
4inch....... 15.00 12.00 10.00 


Payment in advance is required, except when regular advertisers, as amounts are too 


26 times 52 times 
$2.50 $2.00 
4.75 4.00 
7.00 6.00 
9.00 8.00 


small te open accounts. 
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Classified and Opportunities Department 


OSITIONS WANTED: Three cents per word for each 
insertion. Minimum amount accepted, sixty cents. 
For other “Want” advertisements, five cents per word for 
each insertion. Minimum amount accepted, ne Dollar. 
Ads. under this heading will 
Tuesday, P. M. When advertisers desire answers to come in 
care of this office, twelve words must be allowed in each ad- 
vertisement for address. When advertisers desire replies for- 
warded direct to their address, each word of the address must 
be counted in the advertisement and paid for accordingly. 
Answers to ads. must be sent under letter postage. 
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be received up to five o’clock 








POSITION WANTED 


BUSINESS OPPORTUNITY 





WANTED-—Shoe salesman for chain of popular 
priced family shoe stores in Northeastern Ohio. 
Opportunity for advancement to managership. 
salary to start and commission on sales. Write, 
stating experience and salary expected to start, to 
A2080, care Boot and Shoe Recorder, 207 South 
St., Boston, Mass. 


GALESMEN with good following wanted to take 
as side line high grade of children’s McKays 
on commission. State references, record and terri- 
tory desired. Lily Shoe Co., 159 Thatford Ave., 
Brooklyn, N. Y. 


WANTED—Experienced shoe salesman at once in 
a retail store. State age, nationality, married 
or single, references and wages ss Address 
P. O. Box 167, Plattsburgh, N. 


GHOE salesman wanted to sell = laces as a side 
line. Liberal commission. State territory 
covered. References required. Address A2075, care 
Boot and Shoe Recorder, 207 South St., Boston, 
Mass. 

WANTED—Salesmen to carry line of moccasins 


and sheepskin pacs on commission. State ter- 
ritory wanted. Box 33, Ypsilanti, Mich. 


GALEMEN acquainted and calling regularly on 
shoe and general stores to handle well adver- 
tised specialty as sideline. Requires but few min- 
utes’ time and will conflict in no way with regular 
line. Every dealer interested where introduced and 
commissions will run upwards of $25 per week. 
No samples necessary. State territory covered in 
reply. Address A2073, care Boot and Shoe Recorder, 
207 South St., Boston, Mass. 


Wanted, Shoe Salesmen 


to represent old established Chicago firm 
carrying general line in following estab- 
lished territories: Northern Minnesota, East- 
ern Missouri, Northern Texas, Northeastern 
Iowa, Alabama, Western Oklahoma. 

New Territories: Eastern Ohio, Virginia, 
West Virginia, and part of Northern Texas. 

Prefer men between ages thirty-five and 
forty years. 

Not necessary to have had sales experi- 
ence on road, men with good retail shoe ex- 
perience or men who have been connected 
with retail stores and who have had travel- 
ling experience will be satisfactery. Address 
A-2079, care Boot and Shoe Recorder, 189 
W. Madison St., Chicago, Ill. 
































POSITION WANTED 


ANTED—Position as manager—Young man, 

married and out of the draft, would like to 
get a position as manager and buyer of popular- 
priced shoe store or shoe department. Can fur- 
nish best of reference. Nine years’ experience. At 
present employed as manager of good, live store 
in city of 140,000. If you want someone who can 
deliver write A2058, care Boot and Shoe Recorder, 
207 South St., Boston, Mass. 


OWING to war conditions limiting my time to 
other pursuits to improve my retail shoe busi- 
ness, I offer to the right man a large interest in a 
growing chain of retail stores. A small investment 
must be made to show good faith. I want a man 
who knows the retail store game in all its branches. 
Write fully, giving every detail, which will id 
in strct confidence. Address A2074, care Boot and 
Shoe Recorder, 207 South St., Boston, Mass. 








HELP WANTED 


Wart ED—A real red blood manager for aggres- 
sive popular-priced men’s_and women’s boot 
shop, omy over $100,000 in Eastern city. Must 

be good stock keeper and able to handle help. 
Salary and bonus for right man. Big opportunity. 
Answer A2076, care Boot and Shoe Recorder, 207 
South St., Boston, Mass. 


WANTED—Assistant manager, one who is a good 
turn-over man in ladies’ department; good 
salary to the right man. State age and experience. 
Address D. A. C., care Boot and Shoe Recorder, 
207 South St., Boston, Mass. 














LINE WANTED 


YOUNG man, 28, draft exempt, wants to repre- 
sent manufacturer in New York State and 
vicinity. Men's or women’s medium or high-grade 
line preferred. ae and highest credentials. 
Salary and cc Address 
K52, care Boot and Shoe p Bam on 127 Duane St., 
New York. 


ALESMAN wants line of ladies’ ‘popular-priced 

welts or fine line of McKays for middle west- 

ern territory. A reliable man not subject to draft, 

now traveling. Address A2078, care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 


A TRAVELING salesman, experienced in both 

clothing and shoes, is open for a good line in 
Texas or Louisiana. References upon request. Ad- 
dress A2069, care Boot and Shoe Recorder, 207 
South St., Boston, Mass. 


WANTED—0n commission, children’s shoe or 

any specialty line by salesman covering entire 
Pacific coast. Can give best of reference. Address 
A2070, care Boot and Shoe Recorder, 207 South 
St., Boston, Mass. 


UR LACE MFG. CO., 339 Main St., Worcester, 

Mass., manufacturers of high grade shoe laces, 
would like to hear from several salesmen selling 
allied lines who ,would be interested in carrying 
laces as side line. Address as above, giving full 
particulars. Corresp ec ial 





























SITION wanted— Expert shoe window trimmer 

and show card writer wishes position with re- 
liable concern. Address A2077, care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 


A SHOE BUYER and manager of 20 years’ ex- 

perience in the retail trade, now employed, but 
desires to make a change. Seven years as a suc- 
cessful department store buyer doing over $150,000 
a year; 42 years old and married. Address A2072, 
care Boot and Shoe Recorder, 207 South St., Bos- 
ton, Mass. 











FOR SALE 


FOR SALE—Climax Model D 6-ft. finishing shaft, 

consisting of 2 buffers, 2 emery wheels, 2 
brushes, equipped for electricity—no motor; erected 
on iron stand, ready for use; nearly new. Price 
$30 f. o. b. Brooklyn, N. Y. Address reply to D. 
e sa care Montgomery Ward & Co., Brook- 
yn, ‘ a 





HELP WANTED 











ufacturers’, 
Pecallens® Surplus Stocks, sone 
Closeouts 


NO QUANTITY TOO LARGE 


We also purchase entire stocks 
oe Se « ae | 


Send 
what you have for sale. 
Short Leases Taken 
We pay Teiiahect Cash Value 


VAN PRAAG & co. 


Telephone 2248-2249 Spring 
t onemnenanmmnnll 
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Highest Cash Prices Paid 


for entire shoe stocks. We also buy 
your surplus or slow sellers. uan- 
tities no object. Retail or whole- 
sale. Short term leases taken off 
your hands. 

Wire or Phone us 
Correspondence Confidential 
Established 1890 
GLAUBERG & CO. 
520-522 Broadway, New York, 


Phone Spring 6680 


We also purchase clothing, 
hats, furnishing goods, etc. 


























(Crome 




















May 11, 1918 


Stylo Shoe Co.,St. Louis, 
in New Location 


From a small store at 1202 Wash- 
ington Avenue, to a modern two- 
story building on one of the best 
corners in the heart of the whole- 
sale shoe district, and with sales of- 
fices in the Lees Building, at Chi- 
cago, in four months, is the achieve- 
ment of the Stylo Shoe Company, 
“Style Specializers of Women’s 
Novelty Shoes.” So successful was 
this new concern that only after a 
few weeks in business the owners, 
A. Palan and Mr. William B. Levy, 
well known and successful shoemen, 
were on the lookout for larger quar- 
ters and were successful in leasing 
the building they now occupy on the 
corner of 14th Street and Washing- 
ton Avenue. 

The company’s offices at Chi- 
cago are taken care of by Sam Ten- 
zer, who was formerly with the In- 
ternational Shoe Company, and who 
has under his wing at the present 
time, several live wire men cover- 
ing the Chicago territory. 

Realizing the need of an in-stock 
house in St. Louis that would carry 
women’s novelties only the or- 
ganizers of the Stylo have made a 
place for themselves in the Western 
market. In an age of “specializa- 








SALESMEN WANTED 


GALESMAN wanted—Specialty rubber man _ to 
travel certain months in year by large house 
with widely advertised line. Special opportunities 
for retail merchants whose time is not exclusively 
demanded in store. The territory open is in Ar- 
kansas, Oklahoma and Mississippi. Give full par- 
ticulars in reply. Address A2081, care Boot and 
Shoe Recorder, 207 South St., Boston, Mass. 











FOR RENT 


"THIRD floor of ladies’ ready to wear shop, now 
occupying two floors, with electric elevator, in 
city of 40,000 population. For high-grade shoe de- 
partment. If interested apply to Box 568, Blue- 
field, West Va. 











MISCELLANEOUS - 


Wanted At Once 


for Department Store 
for Cash 








stocks of 


SHOES 


No quantity too large. Short leases 
taken 


GLOBE MDSE. CO. 
Indianapolis, Ind. 


New York Office, 
23 Lispenard St., New York City 
Merchandise of All Kinds Purchased 











Manufacturers’, Retailers’, or Surplus Ff 
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tion” they believe merchants pre- 
fer to buy from in-stock houses, 
who make a specialty of the novelty 
end of the women’s shoe business. 

The buying for the Stylo is done 
by William B. Levy, 








MISCELLANEOUS 


STORE 





















= All Mercantile Lines 
Hard aihticel 


P 

















\ 


\ 


a 








throughout the country. 
They are real time and 
money savers and are 
noiseless. Shipped sub- 
ject to approval and sat- 
isfaction guaranteed. 


Write for catalog showing 


é Milbradt Ladders suited for 
every kind of shelving. 


Milbradt Mfg. 

Company 

2410 N. 10th Street 
St. Louis, Me. 
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OFFICES IN 

BROCKTON OFFICE: 224 Moraine St., Geo. 
W. R. Hill, Manager. Telephone 507. 

CHICAGO OFFICE: 189 West Madison St. 
Telephone Franklin 5073. B. C. Bowen, 
Manager. 

ST. LOUIS OFFICE: 1627 Locust St. B. C. 
Bowen, Manager. 

NEW YORK OFFICE: Room 97, Graham 
Bldg., 127 Duane St., H. Walter Scott, 
Manager. Telephone 959 Worth. 

PHILADELPHIA OFFICE: 929 Chestnut St., 
H. Walter Scott, Manager. 

HAVERHILL OFFICE: Chamber of Com- 
merce Rooms, Haverhill National Bank 
Bidg., Geo. W. R. Hill, Manager. 

ROCHESTER OFFICE: 16 State St., Robert 
W. Woodruff, Manager. Telephone 1611-J. 

CINCINNATI OFFICE: 604 First National 
Bank Bldg., B. C. Bowen, Manager. Tele- 
phone Main 609. 

LYNN OFFICE: Fred A. Gannon. 

MILWAUKEE OFFICE: B. C. Bowen, Man- 


ager. 

FOREIGN DEPT.: 207 South St., soston, 
Mass., Alex R. Zoccola, Director. 

rae Office 4 66 bis Rue Saint Didier, George 

London Office: John C. Curtis, Manager, Man- 
sion House Chambers, London, E. C. 

Australian Office: Cromwell Building, Mel- 


bourne, Wm. i. Elsum, Manager. 
Argentine Office: Elias N. Rocca, Balcarce, 


150, Aires. 
Spanish Office: Leoncio de Miguel, 20 Fuen- 


carral, Madrid. 

Cuban Office: 8S. Vidal Vidal, Manager, P. O. 
Box 148, Santiago de Cuba. 

Brazil: Leon Combacau, Ouvidor 71, Rio de 
Janeiro. 

Japanese Office: Yokohama, J. F. Wagen, Mgr. 








MISCELLANEOUS 





Bicycle 
STEP 


LADDERS 
are made 
in many 
styles and 
to fit all 
kinds of 
shelving. 
Send for catalog 


gi full de- 
scription and 
a 


"Step Ladder” 





Metal Shoe Fitting Stools 
And Floor 
Mirro 





No. 141 


owitite for | The Chicago 
a og alm - . 
Pris Wire Chair Co. 
621 N. LA SALLE STREET, 
CHICAGO, ILLINOIS 
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